
An Introduction to Homeopathic Medicines for Pharmacy Students 

 

Why this training? 

Since I started to work for a major pharmaceutical company specialized in homeopathic 

medicines in 1990, I have been asked to inform and educate pharmacists and students, 

but also nurses and physicians. 

For the last seven years, I have repeatedly presented this training in two pharmacy 

schools and received respectable evaluations. 

I am teaching pharmacists with a practical knowledge of homeopathic medicines how to 

present this training to their students, while adding their own experiences to the 

training, always in a non-commercial way. 

The objective of this training is to inform students and future pharmacists about the 

reality of homeopathic medicines, by using proper language and terminology and 

dissipating myths and misconceptions that are often associated with homeopathy. 

My goal is not to convince, but to inform. Several aspects of homeopathic medicines are 

still challenging for pharmacists: most of the medicines (but not all) are highly diluted, 

and the mode of action is elucidated for only a few of them. This training tries to shed 

some light on new discoveries. 

More and more patients are looking for a more “natural,” holistic way to stay healthy. 

They turn to their trusted pharmacist for an educated opinion, so the pharmacist must 

be knowledgeable about these FDA-regulated drugs. 

Whether or not a homeopathic treatment is appropriate for a patient is not the point of 

this training. Each case must be evaluated, and this training offers a great deal of 

insight, including the possibilities and the limits of homeopathic treatments. 

The structure and the tools used in this training promote reflection and interaction 

between students, which are essential for retaining and integrating the information. The 

handouts are designed as references for more learning. 

Finally, I always bring samples so the students can see for themselves what 

homeopathic medicines are, and can then better inform their patients. They are always 

appreciated, and we are happy to supply them before the training. 



Should you need more cards, handouts, samples or card games, please e-mail or fax 

the contact form to us. Allow at least 10 working days, or two weeks, to prepare and 

send you the materials, and please clearly indicate the exact address of delivery. 

I hope this training is valuable for you, and I look forward to your feedback, 

suggestions, questions and evaluations. 

 

Sincerely, 

 

Christophe R. Merville, D. Pharm     Richard Mudd 
Director of Education and Pharmacy Development  Pharmacy Educator 
Boiron USA        Boiron USA 
christophe.merville@boiron.com     richard.mudd@boiron.com 
610.325.6474       310.590.8806 
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