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https://www.merchantwords.com/






 



 

 

 

 

 

 

 

 

 

 

 

 

 



 

 

 

 

 

 

 

 

http://www.yasiv.com/
http://uncrate.com/


 

http://ecomproductfinder.com/Login.aspx
http://ecomproductfinder.com/Home.aspx
http://www.junglescout.com/


 

 

 

https://sellercentral.amazon.com/


 





https://www.payoneer.com/






 
Hello CONTACT NAME, 
 
My name is YOUR NAME, and I am the sourcing manager a successful 
ecommerce company called BRAND NAME. We specialize in XXXXX 
supplies, and we're looking to add a quality XXXXX to our product line. I 
would love to discuss a partnership with you. 
 
Can you send me a quote on your product? If possible, we are looking for an 
initial run of 500 units, to be scaled up in future orders. A sample would be 
required first. 
 
Thank you very much, and I look forward to your response. 
 
Yours, 
 
YOUR NAME 
YOUR BRAND 
YOUR BUSINESS INFO (Email, phone, Skype, etc) 



Dear NAME, 
  
Nice to receive your inquiry. 
  
This is Lisa, pls find the quotation in the attachment. 
 
Sample order is OK. 
  
Our factory has been in the line of manufacturing (XXXXX LIST OF SEVERAL 
PRODUCTS) etc for ten years, and we are well experienced and qualified in 
exporting our products. We have exported our products to many countries, 
like USA, Russia, Italy, Germany and so on. So we believe we have enough 
experience to service for you. 
 
Welcome your any inquiry. OEM/ODM acceptable. 
 
If you have any questions, pls feel free to contact. Thank you.                                                        
 
Looking forward to hearing from you. 
 
Best regards! 



 

 

 

 

 



Hello NAME, 
 
Thanks for responding to my email. 
 
As previously mentioned, we are interested in your products, particularly 
XXXXX and XXXXX. We would like to see your pricing tiers for this, your 
minimum order quantities, and the lead production time. I’d also like to ask, 
how much would it cost to get samples? 
 
If you offer them, we would like to know about your packaging and labeling 
services as well. If it’s possible for you to provide us with a brochure 
and/or a guide to your private labeling program, that would be very 
helpful, and much appreciated. 
 
Thank you very much and I look forward to your response. 
 
Yours, 
 
YOUR NAME 
YOUR BRAND 
YOUR BUSINESS INFO (Email, phone, Skype, etc) 
 



http://www.etoec.com/






KEEP ALL PACKAGING and inserts

You will be setting up similar methods!



http://alibaba.com/










 

























 

 

 

 

 



 

 

 

 

 

 

 

 

 

http://www.ttnet.net/
http://www.hktdc.com/en-buyer/
http://www.oempromo.com/
http://www.made-in-china.com/
http://www.hellotrade.com/
http://www.indiamart.com/
http://www.globalsources.com/
http://www.manufacturers.com.tw/
http://www.thomasnet.com/


 

 

 

 

 

 



http://www.reysports.com/
http://www.sunshineyoga.com/yoga-mat-manufacturer.html
http://www.yogaaccessories.com/Wholesale-For-Life_ep_42.html
http://www.yogadirect.com/






 

 

 

 

 

 

 

 



 

 

 

 

 

 

 

 



 

 

 

 

 

 

 

 

 

 

 



 

 

 

 



 

 

 



You want your customer to be someone who is looking for the best quality with 
brand loyalty who will buy from you again. You DO NOT want customers who 
shop purely based on price and never come back to you. 













http://www.amazon.com/gp/help/customer/display.html?nodeId=200414320
http://www.uspto.gov/trademarks-application-process/search-trademark-database






 

 

 

 

 

 

http://www.uspto.gov/trademarks-getting-started/trademark-basics








 

 

 

 

http://www.virtualpostmail.com/tour/online-mailbox
http://www.mailboxforwarding.com/address.php
http://www.regus.com/products/virtual-offices/mail-handling.aspx
https://www.earthclassmail.com/


 

 

 

 

 

 

 

 

http://99designs.com/
https://www.upwork.com/
https://www.elance.com/
https://www.freelancer.com/


 

 

 

 

 

 



 

 

 

 



http://www.aidanbooth.com/dissecting-amazon-products/


http://www.amazon.com/gp/help/customer/display.html/?nodeId=200243250








 

 

 

 

 

 



http://www.amazon.com/gp/help/customer/display.html?nodeId=14113001




https://www.cheap-upc-barcode.com/


We have included an “Amazon Cost Sheet” on the Cheat Sheet page in the 
member’s area, which details all the common expenses. Simply add your 
supplier base cost, shipping, customs fees, and Amazon fees to get your “real” 
expenses. From there, you can calculate a good price point to sell it at. We try 
to sell our products so we make at least 50% profit … this leaves a healthy 
profit for coupon deals, damaged items and unsellable returns. 





 

 

 

 

http://www.amazon.com/gp/help/customer/display.html?nodeId=200243200


 

 

 

 

 

 

 

 



 

 



 

 

 

http://www.pixelz.com/


 

 

 



Tip: Though you can only use basic html, such as <p>, <br /> and <b>, we have 
found we can successfully use some basic Microsoft Word icons in our 
description, such as stars for bullets. Try it and see if it is accepted. 



 

 

 

 



Note that this process mainly has to do with shipping product from China to the 
west coast of the United States. If you are shipping from other countries to 
Europe, for example, things will likely be different. We do have members who 
ship to Europe, so post any shipping questions to our Facebook group. 

650 952 2955

650 989 7388

650 952 2978

tel:650%20952%202955
tel:650%20989%207388
tel:650%20952%202978
mailto:Ecommerce@westernoverseas.com


http://www.great-world.com/gw/contact_gw.asp
http://www.shapiro.com/
http://riverafreight.com/


http://fbainspection.com/
http://fbaforward.com/
http://fbaprepuk.com/


Each shipper, freight forwarder and customs broker is different. ASK THEM 
FIRST what information to use. The following is a guide, but may not be 
accurate in your situation. 





 

 





 

 

 

 

 

 

 

 







Note – if you have more than one box, Amazon may send your product to 
different warehouses around the country. Destinations are chosen 
automatically. 
 
If you are sending pallets, or if your total shipment is over 150 pounds, you may 
choose Less Than Truckload instead. You will then also need to know the pallet 
dimensions, total weight and the freight class. Your carrier will arrange pickup. 





Success = Amazon Reviews + Sales 

 

 



External Promotion -> Sale -> Internal Promotion -> Positive Feedback -> 
Engage With Customer -> More Sales 



Your customer is the most important asset you will ever have! 
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http://feedbackgenius.com/


Hello [name], 
 
Thank you for your order of [your product]. 
 
[Link to Amazon order] 
 
You should receive your [product] within the next couple days. If for some 
reason you do not receive it within 7 days, please contact Amazon support at 
http://www.amazon.com/contact for assistance. 
 
We are dedicated to your complete satisfaction and will do whatever is 
necessary to help you make the most of your new [product]. As such, we will 
send you a few short emails in the upcoming weeks with tips and ideas for 
how to best use and take care of your [product]. 
 
TIP 1: [Include a useful tip about how to use the product] 

 
If you have any questions or concerns, please [contact link] or simply reply to 
this email so we can assist you. 
 
Thank you very much. Your business is very important to us. 
 
[Your name] 
Customer Care Manager 
[Your website] 

Hello [name], 
 
It's been around 7 days since you ordered your [product], and I wanted to 
make sure you received the order. If not, please contact Amazon support at 
http://www.amazon.com/contact. 
 
If you have not already done so, please take a moment to verify the [product] 
was not damaged in transit. If there is any reason why you wouldn't rate this a 
5 star experience, please contact us by simply replying to this email right 



away. We'll do what we can to make it right! 
 
Finally, to ensure success with your [product], here is another useful tip: 

Tip #2: [Another useful tip about how to use the product] 

  
ONE SMALL FAVOR. [Your company] is a small family run business that 
prides itself on quality products AND customer satisfaction. Our mission is 
simple: make the highest quality garden products possible and provide world 
class service to our customers. 
 
If you are happy with your [product] and can spare a moment to write a 
product review, it would help us immensely in spreading the word and would 
be greatly appreciated. As an independent business competing with the big-
name brand names, product reviews on Amazon are like gold for us! 
 
You can write a review by [link to product review]. Thank you very much! 
 
[Your name] 
Customer Care Manager 
[Your website] 

Dear [name], 
 
It's been a couple weeks now since you ordered your [product], and we 
wanted to make sure you are happy with your purchase. We also have a final 
tip to help you get the most from your new [product]. 

CARE TIP: [Final useful tip] 

Thanks again! I hope you've enjoyed these tips and are very happy with your 
purchase. We would love to hear back from you, and if our tips and your 
[product] has met or exceeded your expectations, we would really appreciate 
it if you could write about your new [product] on Amazon to help spread the 
word. 
 
[Link to write a review] 
 
If you've already left a review, thank you very much! We are a small, 
independent business, and we work hard to make sure the products we sell 
are top quality, and that all our customers are completely satisfied. 
 
Yours, 
 
[Your name] 
Customer Care Manager 
[Your website] 



Hello, this is [your name], customer service manager for [your product or 
company].   
 
I’m calling to thank you for your recent purchase on Amazon and to find out if 
there are any concerns about your purchase or the product.   
 
(If the customer sounds like he or she is in a hurry … I promise to take only a 
minute of your time). 
 
Was the product received? 
 
Have you opened the package yet? 
 
Did it meet your expectations?  
 
I appreciate your feedback. Would it be alright if I send you a coupon worth 
20% off your next purchase? 
 
What email address should that go to? 
 
Can I leave a link in the email where you can share your thoughts with other 
Amazon customers? Reviews are always helpful and we’re always glad to get 
them. 



Hello, this is [your name], customer service manager for [your product or 
company].   
 
I’m sorry I missed you.  I’m calling to thank you for your [name of product] on 
Amazon and to find out if there are any concerns about the purchase or the 
product.   
 
I hope the product met your expectations. 
 
Would it be alright if I send you a coupon worth 20% off your next purchase?   
 
Just give me a quick call to let me know what email address to send it to.  
 
I appreciate your feedback if you have any.   
 
I’d like to know if you’re satisfied with you purchase or if you’re not.  If not, 
please call me so I can take care of you, OK {name}? 
 
Give me a quick call anyway and I’ll send you that coupon I mentioned.   
 
My toll free # is [your business number] 

https://www.sendoutcards.com/








External promotion is the process of gaining traffic from sources outside 
Amazon to your Amazon listing.  

Don’t try all of these at once. Focus on setting up one strategy and optimize it 
to maximize effectiveness before thinking of setting up another promotional 
system.  

 

 

 

 

 

 



 

 

 

 

http://www.viglink.com/
https://voluum.com/features/
https://vwo.com/




Enter a marketing email list -> Receive an email for an upcoming webinar -> 
Click to an opt-in page to register for the webinar -> Watch the webinar -> Join 
Blueprint Pro after the webinar 

Your Ad -> Your Opt-In page -> An email with a coupon -> Click to buy your 
product with the coupon 



http://slickdeals.net/
http://www.retailmenot.com/submit
http://www.coupons.com/
http://www.dealcatcher.com/share_a_coupon
http://www.redtagdeals.com/
http://www.swaggrabber.com/submit-a-coupon


 

 

 

 

 



http://www.aidanbooth.com/how-to-produce-videos-like-a-pro/




 

 

 

 

 

 



http://www.aidanbooth.com/youtube-marketing-blueprint/






http://piktochart.com/






http://www.leadpages.net/










 

 

 



single greatest asset

 

 

 

 



 

 

 

 

 

 

 





http://www.aidanbooth.com/squeeze-page-checklist/






https://www.naturewise.com/free-naturewise/
https://www.naturewise.com/free-naturewise/














 

 









 

 

 

 

 

 

 

 

HOW TO BUILD A BRAND

 

 



 

http://www.shopify.com/
https://www.bigcommerce.com/
http://www.shipwire.com/
http://www.webgistix.com/
http://www.stitchlabs.com/
https://hublogix.com/
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