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One last thing before we being… I’ve divided this Q&A session up into 

different sections: 

 Affiliate Marketing Questions 

 Outsourcing Questions 

 SEO Questions 

 Kindle Questions 

 eCommerce and White Label Questions 

 General Questions 

 Questions submitted via AidanBooth.com 

 Live Audience Questions 

+++++++ +++++++ +++++++ 

Welcome, everyone, to the first session of AskAidan.com. I'm really excited 

tonight because we've already got over 500 people on the call and I know 

there are a lot of people that actually emailed the questionnaire and they told 

me they were actually going to be turning up a little bit later. We've got a 

fantastic audience here. I've got a massive number of questions that I'm going 

to be trying to get through. 

The real idea here is that you guys get as much value as possible, and I know 

with internet marketing, having done this for so long and having been in the 

situation where I'm learning from other people, that you can never really get 

enough of just getting your questions answered. Most of the time, 

unfortunately, there's no way to do that without actually paying for a course 

or being part of some membership program. This is just one way that I 

thought that I could back a little bit and hopefully help you guys move 

forward. 

Thanks for being with me on the first ever sessions of AskAidan.com. There 

will be a replay of this. The replay will be posted on AskAidan.com, and it will 

also be posted on this one here, AidanBooth.com. So on this page here, it will 

also be posted in the next 24 to 48 hours or so. 



If you can't stick around the whole time, make sure you get that. I'm also 

going to be transcribing everything that we go through tonight and turning it 

into a PDF with timestamps along the way so you can actually see all the 

questions that were asked and also what the answers were and things like 

that. 

My priority right now is first of all to go through all the questions that were 

submitted previously. When people were signing up for this, they had the 

chance to fill out some pre-questions. I'm going to take all the pre-questions 

first and then I'm going to take the questions that are actually noted in here 

on AidanBooth.com. Then we're going to take questions live. 

I don't know how long this is going to go for. We have got a massive number 

of questions to go through, and as I mentioned, there area huge number of 

people on this call. We'll just see how we get on. 

I would love to get your feedback about what you guys think of this. If you 

have some feedback for me at any point or towards the end of the last 

question answered session about if you like this or you think it's a good idea, 

then please let me know, because whether or not we do this again really 

depends on you guys. I need a feeling for what you guys think. 

The way that I actually got the questions for this was using Polldaddy. One 

thing you might not know about Polldaddy is you can export all the questions 

as a PDF. As you can see, I'm scrolling through the PDF here. There are 

literally, I don't know, at least 100 or more questions that have come in, and 

there's more I know from people who are actually here, and there's more on 

AidanBooth.com. 

Anyway, we're going to dive right into these here. Just one more time, I 

wanted to make sure that you can hear me, that you can see my screen. 

Please just type "Yes" in the chat box if you are able to actually hear me, if you 

can see the screen. Righty-o. Fantastic. Right. Thanks very much for that guys. 

We're going to get this show on the road. Okay. 

Another thing which I didn't mention to anyone is I'm actually going to be 

giving away a couple of prizes tonight. One is going to be chosen at random 



from someone who's on the call, and I'm going to give that person a $50 

Amazon voucher just for hanging out. I will announce that at the end. That's 

completely random. That's just for being here and sticking around. So we've 

got that. I'm also going to find someone who's actually got the best question 

as well, and we're going to give away a prize to them as well. 

With that said, I've got an Excel spreadsheet in front of me. I have filtered all 

the different questions that we've got in different categories. What I'm going 

to do is I'm going to take the questions in categories. That way it will 

hopefully add some structure to what we're going through here. 

  



The Questions Start Here 
 

Affiliate Marketing Questions 
 

The first question on the list here is about affiliate marketing.  

The question is: 

"Is niche affiliate marketing still viable? By this, I mean the little five to 25 

page set and forget at affiliate sites. How do you get sustainable free 

traffic from them without a lot of ongoing SEO?”  

The answer to that is yes, they are still absolutely viable. 

We've got affiliate marketing websites that still bring in over $1,000 a month 

in all kinds of different niches. Most of those ones are still getting a lot of 

traffic from search engine optimization. We've also got other website, like 

this one here, which is an AdSense website, which, believe it or not, is still 

earning probably in the vicinity of $500 a month, which is not a huge amount 

of money, but for a simple website like this one here that I set up a couple of 

years ago, it's a decent chunk of change, and it's just from AdSense. Yes, it's 

absolutely still viable. 

Outsourcing Questions 

The next questions I'm going to take here and I'm going to filter these. We're 

going to get started with the outsourcing questions. Actually, we'll get started 

with the...Yeah, we'll get started with the outsourcing questions. Okay. 

The first question on the list here is from Brendan from Australia. He says: 

"How do you recruit train and manage your outsources? You risk a lot by 

handing routine tasks over to them. I can't afford to make mistakes. What 

are your tips here? What routine tasks do I do when I outsource so that I 

have more time to spend on important things like building the business?" 



Basically, what Brendan is asking here is just for tips about how we outsource. 

I've done a huge amount of outsourcing in the past. The way that I've always 

done it is I've kind of tried to first find someone, using a small job, who I think 

is capable. What I like to do is make a very, very specific description of what I 

need done in Elance. 

Let me just pull up a page here and I'll just write down a few notes. The best 

websites for this are Elance.com, Freelancer.com, and to some extent oDesk, 

although I've never really got into that too much. The one I prefer most these 

days is Elance, and the reason is because it's a massive, massive outsourcing 

website. 

The real secrets to using Elance or Freelancer or any of these is you need to be 

very specific. I would go as far to saying you want to be hyper-specific. You 

need to be very specific in what you want. 

You want to ideally test someone, test people with small jobs. You also want 

to try to find people that are going to be able to work for you on an ongoing 

basis. Get started with simple jobs and then build out to more complex jobs. 

One way that I think about this whole outsourcing is it's a three-step process. 

First, it's I do it. Then it's we do it. Then it's you do it. 

So I, that means I master it myself. I master the task myself. I know exactly 

how to do it, and it's important that you know how to do it, because 

otherwise you're not going to be able to make a good job description. 

Then you do it with the person. So you do it with the person and you walk 

them through the steps and you say, "Okay, step one, do that," and you check 

them. "Step two, do that." Then you check them and so forth. Then you just 

let them do it all by themselves, and then you check them once the whole 

project is done. There are a few tips for just outsourcing that I use. 

This one here comes from Clifton from the United States. What I've done with 

these questions, guys, some of you did reveal special websites, special niches, 

special products to me in the question, so any time I've found that, I've 

actually removed it. In this case, I've removed Clifton's actual product for 

privacy reasons. Okay? 



Basically, he is looking to create a video. He needs someone to create a 

video, and he's wondering the best way to actually do it. The video that he 

wants to create is for a white label product which he's got up on Amazon. 

It's in the fitness niche, and he wants to actually film someone doing this, 

using this specific equipment. He said that he's searched on Fiverr, oDesk, 

but no luck. 

With this, Clifton, what I would really recommend you do is see if you can find 

someone local to do that. I'm assuming that you've got the product that you 

need to use to make a video with. Because it's only a 90 second, 180 second 

video, my bet is that you could find a local college student and pay them $10, 

$20 to actually do that. Just go down to a notice board and actually put up an 

ad for that. 

Otherwise, just put an actual ad on oDesk or Elance. Be very specific with 

what you need. You'll obviously have to send the person your piece of 

equipment so that they can actually test it. Then just ask them to film a video. 

It really shouldn't be that hard. Don't over-think this. 

A great way to do it could literally be just to go local. So if you've got a local 

college student or a local high school or something like that, then just get 

someone there to actually test the equipment for you. You could film them 

yourself. It doesn't have to be a super high quality video. If it does, then just 

look for someone local that can do it. Okay? Hopefully that answers that one. 

What else have we got here?  

This is from Owen, and Owen has got several questions. He's from Canada. 

Owens questions are, again, outsourcing related.  

"How do you manage time and projects to be able to get things done on 

schedule?" That's the first question. So how do I manage my time? 

I made to do lists. I've tried all kinds of different ways to do this over the years. 

What I'm using at the moment is Evernote. So time management. I'm using 

Evernote. Evernote is, you can probably see it here. Evernote is this one here. 

This is what the little icon looks like for Evernote. 



Evernote is a product that allows you to make notes on a notepad, a little bit 

like this one, but it syncs everything up. It syncs up with your iPhone or your 

smartphone, with your iPad or your tablet. So it's quite good for me. If I'm 

traveling somewhere and all I've got is my phone and I think of an idea or 

something I need to do, I just put it on that notepad. 

But to be completely honest with you, one of the best ways to really manage 

this is just to list out all the things that you need to get done and just work 

through that list. Now, it's a really good idea to prioritize this kind of thing. 

I'm working on probably a maximum of about three different projects at any 

one point in time. 

One of them might be delivering a course, like 60 Days to 1k or eFormula 

Evolution, something like that. One of them might be developing a new 

website, and the other one might be, I don't know, developing a new piece of 

software or something like that. But I try to limit myself to two or three main 

projects, and then I list out all the tasks that I need to cover in that project. 

The next question that Owen has is: 

"How do you hire full time outsources in foreign countries not from Elance, 

oDesk, or Freelancer?"  

Well, I would say that's exactly where you want to start. You should start with 

Elance, oDesk, or Freelancer. 

We've got around about 25 full time employees working for us now, but we 

got started with them via, I don't remember if it was Freelancer, which used 

to be called vWorker, or Elance. But that's who we use. I would absolutely 

recommend that. 

There's another one, another website, Agents of Value, where you can get a 

full time employee for around about $650 per month. That's a little bit 

different, but that's another option there. 

"When building your business, at what point did I decide to hire full time 

overseas outsources instead of doing it alone?"  



I did that very early on. I didn't start with full time though. I started with just 

getting a small part of my job done, my work done. Going back about 

probably about eight to nine years ago, I was building out authority sites and 

things like that. 

The first thing I started outsourcing was article writing, because it was very 

simple. I started just doing as much of it as I could. When I started doing that, 

my business really, really took off in a big way. You can't start outsourcing 

soon enough. As soon as you've got the money to do it, absolutely do it. It's 

almost worthwhile. 

But I wouldn't start with paying someone a grand a month. I would just start 

on doing it on a project by project basis. You know, $100 to complete this 

project, $50 to complete that project, and so on. 

"How do I trust outsourcers with the business?"  

I don't worry about nondisclosure agreements or anything like that. Most of 

the time they're not handling anything sensitive. I handle all the sensitive 

stuff. I don't hand over my PayPal details or anything like that. Also, they're 

paid upon completion of the project. So if they don't do a good job, then they 

don't get paid. 

You can manage all that through Elance and things like that. I can see that 

you are actually a member of Trinity Code, Success, 1k and eFormula, so I 

know you're obviously very serious about this, Owen. Hopefully those 

answers have helped you a little bit. 

By the way, guys, we will have more time to answer questions at the end. I 

can see that you're on the line, Lionel, and I did see your question about the 

coupons for eCommerce and white label. What I recommend you do, Lionel, 

is actually put that in the Blueprint Academy forum. Yeah, I would say the 

Blueprint Academy Forum. Since you're one of our Blueprint Academy 

members, I think we can give you a better answer that way. 

SEO Questions 



Let's move on now and we're going to talk, let's see what else we can talk 

about. This is about traffic, white label, Kindle, general. I'm going to take 

some SEO questions now, and then once we've done these, we'll move on to 

some of the other questions. 

"How do we optimize properly the product pages on eCommerce 

websites?"  

Now, that's a really good question. That's from Nick from Romania. What you 

want to do, the same old rules apply. The secret to SEO these days is making 

it look natural and making sure it does not look spammy. By that, I mean you 

do not want to overload your pages with your keywords and things like that. 

You definitely don't want to do that. 

What you do want to take care of is you want to make sure that your keyword 

is in the page title. You want to make sure your keyword is somewhere else 

on the page as well. So somewhere in the description or whatever, other text 

you've got on the page. That's important as well, because Google still looks at 

that. 

But what I would really focus on is engagement. User engagement. That's the 

big thing that I'm focusing on with search engine optimization now. That is 

things like time on site, bounce rate, engagement level, pages visited per visit. 

These kind of things. 

What else have we got here? Scroll rate. So how far they scroll down your 

page. What else have we got here? Site speed. Site load speed. Number of 

returning visitors. These are the main types of things that I'm looking for with 

user engagement, but that's really about it. 

You also want to make sure things are as unique as possible. If you've got an 

eCommerce site, then ideally you'll have unique photos. You'll have a unique 

description. By the way, guys, this is all my opinion. Other people may tell you 

other things, but this is what we do, and it seems to work pretty well for us. 

But Google knows if a photo is a duplicate photo. If possible, if you're selling 

some physical product online, then you want to make sure that your photo 



looks unique as well. Also, use things like title tags and things like that for 

photos, and unique alt text for photos as well. Hopefully that answers at least 

some of your question there, Nick. 

The next question we've got here is from Mark. I know Mark pretty well. Mark 

is in a few of our programs. Mark is from New Zealand. He's talking about 

getting organic traffic as hard since Panda and Penguin. Mark's question is:  

"How are members of 60 Days to 1k going to get organic traffic from 

Google and our websites?" 

We're going to be covering that, Mark, in the 60 Days to 1k program, so it's 

probably not the best thing to think about right now. We will be optimizing 

the websites to get Google rankings, but we'll also be leveraging other 

sources of traffic. Mark, we're going to take that question in more detail in 60 

Days to 1k, and I'll be able to give you a better answer at that point in time. 

We've also got Jim from the United States. He's asking: 

"What's my take on private blog networks for SEO?"  

Now, there's no doubt at all that private blog networks still work. They 

absolutely do work. But you're kind of skating on very, very thin ice when 

you're using these blog networks, because there's a pretty good chance that 

at some point in time you're going to get caught out. If you are going to use 

them, you have to be very, very careful about the way you use them. Okay? 

Let me just pull up a menu here. This is the Power-Links System from Page 

One Evolution, which is a product I released about 18 months ago now. It's 

still extremely relevant, because the way that we did all this stuff was built on 

a three-tiered system which is still exactly what we use today. Some of the 

sites we've used have changed slightly, but this is still pretty much exactly 

what we use today. This is how the linking system, the SEO system works 

that we use. 

We've got our website or our webpage here. That's where the links are all 

eventually driving to. Then the first tier, so the first set of links coming into 

our websites, we call these power links. You don't need a huge number of 



these. Usually just somewhere between five to 10 is plenty. They link directly 

to your website or your webpage. It could be an Amazon page, Kindle page, 

whatever. 

Then you've also got these other links, which we call second tier links, and 

they link into power links. You've got a larger number of them. That's still 

exactly the same. The way we get the links has changed a little bit in the last 

18 months in the speed at which we get them. We're more conservative 

nowadays. But this other image we've got on screen here is another example. 

We still use Squidoo pages. We still use Web 2(.0 beta sites. We still 

absolutely use YouTube. YouTube is a great way to get links. We still set up 

niche specific mini blogs. These are still good. We absolutely use Facebook 

pages. For these second tier links, social links are good. So Pinterest pins, 

Google+ shares. 

There's still some value to be had in article marketing. The real secret though 

is that you don't use one particular pattern, but you instead actually try to mix 

things up. Private blog networks can come into that, Jim, but everything 

needs to be done in moderation. Everything is good in moderation. Nothing is 

good if you do it too much at a time. Okay? 

We've got another question here from someone in Cyprus., and he's got a few 

questions. He has the Page One Evolution course and wants to recover lost 

rankings on one of his websites and it didn't work for him.  

"Following the step by step ranking formula and the power link system in 

2013, can it still work to rank site?" 

Absolutely, and that's just what I was showing you. You don't need to change 

anything. Just focus on more relevant links. At least your first tier of links, 

those links that are in that first tier as shown in the blue part here, just make 

sure they're relevant. Ideally, if they're on an aged page that Google trusts, 

that's a good thing to have as well. 

"When I release a new Kindle book, how do I promote the product first to 

get traffic?"  



So I think the question there is how do I get traffic to that book. That kind of 

comes all by itself. I will talk a little bit more about Kindle shortly, so I'll get to 

that one then. 

"Do I think Facebook likes, Google+ shares can help with organic 

rankings?" 

Yes, absolutely. There's more and more proof being shown these days that 

Google+ can really help. So yup, they can definitely help. Better than 

Facebook likes are Facebook shares though. Just a general Facebook page in 

general as opposed to just a like or a share is even better. 

"Anything we should focus on when we're not doing search engine 

optimization?" 

Well, if your'e trying to get rankings and you're not doing off-page SEO, then 

you should be doing on-page SEO. So more new content. Things like that. 

That rounds out the SEO questions. Let's continue. It's so good to see so 

many people here. I'm really excited about that. We've got over 600 people 

on the call now, which is absolutely great. I know it's a bit of a funny time for a 

lot of people who are actually turning in. That's really good, guys. Thanks for 

that. 

Kindle Questions 

Okay, so we've spoken about outsourcing. We've spoken about SEO. Let's 

talk now about...We've spoke about affiliate marketing. Let's take some 

Kindle questions. We've got some Kindle questions here. 

Janet says that she's interested in how we're getting such amazing Kindle 

sales, and Janet's from the UK.  

If you're not familiar with what we're doing on Kindle, we actually write 

different reports every month about what we're up to with Kindle on my 

internet marketing Facebook page. Here, you can see it at 

http://facebook.com/aidanboothonline. I'll just put that in the chat box so that 

everyone has actually got that. 

http://facebook.com/aidanboothonline


This is where we post our information about what we're doing with Kindle. If 

we scroll down here, you can see that in the past we've done 450 Kindle sales, 

which is not massive. This is just actually what my wife is working on, but it's 

something that's now not just the Kindle books. In fact, those 450 sales are 

just from Amazon.com. There's actually 11 other stores, like Amazon.co.uk, 

Amazon.de, a Japanese one, so on and so forth. The sales that we're getting 

in here in the Amazon.com are just one fraction of it. 

But if you're interested in learning more about what we're doing here, make 

sure you come to this Facebook page, sign in to your Facebook account, and 

actually like the page so that you can get these updates. I wrote quite an 

extensive overview of what we did in the last 30 days, and I'm sharing the 

sales and how they've started out in December with 129. Last month we did 

500, and in this month I've bagged 450. 

I wrote quite an extensive overview of exactly what happened. Quite a bit of 

analysis and things like that in there. If you're not following the Facebook 

page, that would be a good place to start, Janet. 

People often ask me what is the secret to our success with Kindle. We take a 

multi-faceted approach. I actually had an entire article about this here, If I Had 

to Start From Scratch, on AidanBooth.com. It's http://aidanbooth.com/if-i-

had-to-start-from-scratch/. I'll copy that in the chat box as well there, guys, so 

you can actually go to that if you want to. 

But Janet, this speaks in a lot more detail about what we do with our Kindle 

business. It's more than just Kindle. We don't have all of this done yet for what 

my wife is working on, but this is kind of where we're hitting. It's about 

publishing. It's about setting up an authority site to run alongside your books. 

It's about tapping into email marketing and being able to get more money 

from that and actually send out emails to your list as well to make people buy 

more books, and leveraging the community. 

Your question is a good question, but it's hard to give a specific answer to, 

because you're asking something that's just how do we get such amazing 

sales. We pay close attention to a couple of things though, Janet. One of 

http://aidanbooth.com/if-i-had-to-start-from-scratch/
http://aidanbooth.com/if-i-had-to-start-from-scratch/


them is reviews. We want to have good reviews, so we make sure that we 

have good quality books. We make sure that we have a very good quality 

cover, and that helps us beat a lot of the competition as well. 

The next question here is from Mike. This is a really good question from Mike 

in the United Kingdom.  

He's asking about how he can, if he's got a UK company, what can he do to 

publish books online and avoid paying the UK tax.  

If you're in the 60 Days to 1k program, we have a tax document that actually 

goes through all of this. 

If you're not in that program though, here are a couple of websites that are 

going to help you: http://kareninglis.wordpress.com/tax/. Basically, you need 

to set yourself up with an individual taxpayer number, and you just tell the 

United States that you're not actually in the U.S., and then you don't have to 

pay any tax there. That's basically how it works. 

There's another one here, which I'll put these in the chat box as well. Non-U.S. 

tax resources. That's one of them. Send that to all of you, so you should be 

able to see this. The second one that I had here was this one. All righty. Take a 

look at those resources. I think they're going to help you there. 

"What is the best way to get set up with Kindle publishing?"  

It's really going to help you to go through a course. There are a ton of Kindle 

programs out there. If you missed out on 60 Days to 1k, just look for 

something else that's accepting new people. Basically, what you need is you 

need to be able to choose a niche. You need to have some kind of software to 

be able to format your book. Then you get it up. 

Now, the keys to actually getting sales are you must have three reviews. At 

this point, you've just got to have three reviews. That's really the starting 

point. You've got to have a good description, a good title, and a good title if 

you can do that. If there are other existing books that are already selling in 

Kindle, then that's a really good sign, in fact. I wouldn't get into a niche if 

there were not other books that were selling in Kindle. Okay? 

http://kareninglis.wordpress.com/tax/


Let's see. Steps. Terry from the United States is asking, 

"What are the steps in a book releasing promotion? Do I do anything 

before putting the book on Kindle? Any prerelease promotion, how to get 

best reviews, and other steps."  

Okay, so let me just start. Pull up a notepad here to talk about this a little bit. 

The steps. Kindle steps. Don't over-think this. One, choose a niche. The niche 

must have other existing books with BSR of under 100,000. I would say must 

have let's say at least three other existing books with a similar topic with a 

BSR of under 100,000. If you're wondering what the BSR is, let me just go 

over to Amazon and type in "weight loss," and I'll just show you. 

Let's just have a look at this one here. I just want to show you what the BSR is 

in case you don't know what that is. The BSR is this number here. Okay? 

That's the BSR. You need to have a few books at least in your niche that have 

got a BSR under 100,000. 

So you choose a niche. Choose a topic to outsource the content. You really 

need your book to be around about, you know, 10,000 words is probably a 

good thing to aim for initially. Outsource the content. Format content. 

Line up reviews is step four. For this, you need to have three reviews. You 

need three five-start reviews when you get started. Where can you get these 

from? Well, best thing to do is use friends and family. If you are part of some 

online Facebook group, like if you're part of the Blueprint Pro Facebook group, 

then you could ask people on there. So Facebook groups. 

Then another thing you can do, and you've got to be a little bit careful of this, 

but you can use Freelancer as well. You can get reviews on Freelancer or 

Elance. Now, you shouldn't specifically state that you're looking for a review, 

but you can ask someone to read your book and to give you some feedback. 

You basically say to them, "Look, I need you to read my book and I need some 

feedback about it." Then once they've done the job, you can say, "Hey, by the 

way, would you mind actually leaving me a review on Amazon as well?" and 

then in some cases they'll actually do that. 



That's really the system there in a nutshell. So pre-release promotion. The 

prerelease marketing that you have to do is just line up the reviews. I cannot 

stress that enough. 

What else have we got? We've got Chris here.  

"In publishing children's books for children aged one to three, where can 

we inexpensively create a hardback book where the pages are much 

thicker like thin cardboard?"  

You know, I don't actually know the answer to that one, Chris. I've never done 

this. I've never done that kind of thing. 

I would say just start with a Google search. Look for "paperback book 

publishers." Just literally do a search for "paperback book publishers" and see 

what you can find. Lulu is self-publishing. Lulu.com could be a good option for 

you, but I don't know. 

"Where can we get a more detailed step by step training on the authority 

system? Is it Blueprint Pro under a different title, since you're a member of 

that?"  

Chris, I'm not sure exactly which authority system you're talking about, but 

since you are a Blueprint Pro member, I've actually opened up Blueprint Pro 

here. This is a Blueprint Pro members area, and what I recommend you do is 

go to this Blueprint Pro mind map. 

Click on that. It's going to open in a new window, and this is the mind map. 

Now, if you're looking for moneymaking systems, there's a whole bunch of 

them available to you. So go to the moneymaking systems tab. I'll just show 

you where that is. Moneymaking systems. Go in here. Once you're in there, 

you're going to have access to authority hybrid elite. 

There's some Kindle training in there as well. You're going to have Page One 

Evolution in there. So there's a lot of good different training programs that 

you can get inside Blueprint Pro, and since you're already a member, you 

should make sure you check that out. 



We've got Esty from Israel.  

"Best techniques to promote regular nonfiction stories and not just how-

to books, and how I can use them to add monetization for a certain 

audience for their specific interests or needs? So how could I get end 

products on the way?"  

I think you've got a couple of questions here. 

Best techniques to promote regular nonfiction stories. The way that I like to 

do this is really leverage what Amazon and KDP make available to us, which is 

using the count down deals. I like to use count down deals a lot, and it always 

boosts deals when I actually use count down promos. With the count down 

promos, try to make them stretch out for a week if you can. I find that gets 

pretty good promotes. So use the Kindle promos. 

As far as monetization, you can recommend things within your product. But 

ideally, if you're selling five to 10 of your books a day, then that's going to be 

making you some money. I'm not sure I completely understand the second 

half of your question there though, I'm afraid. 

All right, so that's Kindle. What else have we got here? Before I actually go on 

to the next piece, the next part we'll do is white label, and after that we're 

going to get into just general internet marketing as well, but before I continue 

with that, I just want to ask you guys for some feedback. Are you following 

along at the moment? How are you finding this stuff? Is it good? Are you 

finding this useful? 

Obviously, we've got such a wide...Just type it in the chat box, because 

obviously with over 600 people on the call, we've got such a wide range of 

different people here from different backgrounds and different topics. So it is 

very, very varied, but I think that's just the nature of the beast. 

Okay, so there's not really much I can do there. Anyway, let's continue here.  

eCommerce & Amazon ‘White Label’ Questions 



These questions we've got now are white label questions. So specifically 

selling physical products on Amazon. 

Mike is saying,  

"There are a lot of products promoting Amazon as a business option. Any 

recommendations?"  

Well, we have just sold eFormula Evolution. I'm not sure if you actually 

managed to get that or not, Mike. I don't really know of any others that are on 

sale at the moment though. 

You could literally just do a search on Google, "How to sell products on 

Amazon," and see what you come up with. But I don't really have any 

recommendations, because we have literally about a week ago launched 

eFormula Evolution, which deals specifically with that. 

Anita sent in a good question. For Anita's privacy, I actually took her product 

out, because she mentioned what her exact product was.  

She was just asking how can she compete with her product. Then she said 

that there's a lot of people with similar products and she's finding it hard 

to take on all the other people basically. 

Anita's product is in the health area, supplements, vitamins, things like that. 

What I would recommend you do, Anita, and this goes for absolutely anyone 

who is selling products on Amazon, you need to get external traffic. The 

reason you need to get external traffic is because it's going to give you a 

massive unfair advantage over everyone else who is selling on Amazon. 

Let's just walk through an example of what external traffic actually does. 

You've got your white label product. You've got your white label product on 

Amazon, and it's going to get some normal traffic from Amazon.com. Okay? 

That's fine, and that's what everyone gets. Everyone gets that, and you're 

going to get some sales from that. 

But if you send them traffic that is not from Amazon.com, so traffic from 

other places, then what that does is it gets you more sales. It gets you more 



sales. Then at that point in time, Amazon says, "Hey, Anita's product is 

actually selling more than Joe's products. Since Anita is selling more, we're 

going to give her a better ranking in Amazon." 

When you start getting the traffic from other places outside of Amazon, 

external traffic, then Amazon says, "Good work, Anita," and Anita's product 

moves up the rankings. With more sales, you can get more reviews. When 

your product moves up the ranking, Anita, because you've got this external 

traffic, then you're obviously going to get more sales from Amazon, because 

all of a sudden you're getting more of this actual traffic from Amazon. You 

start getting into this positive upward spiral, if you like. 

But the real key to this, and this is especially for competitive niches, is to 

focus on the external traffic. That is the absolute key. Now, where can you get 

external traffic from? There's a whole heap of different places you can get 

external traffic. You might have heard us talking about pockets of traffic in 

the past, but these include things like Facebook, Kindle, Quora, guest blog 

posts. YouTube is a massive one. 

Yahoo Answers, StumbleUpon, forums, so on and so forth. But these are the 

types of places that you're going to be getting external traffic from. That 

should be Quora, like that. Okay? That is really the key for you there. 

You also have to make sure that you get as many reviews as possible. 

Amazon's ranking algorithm is extremely, extremely simple. All they really 

look at is the number of reviews you've got and how many sales you're 

making. You can get more sales than your competitors by leveraging external 

traffic. 

Then just make sure you followup with reviews. Then you're going to have 

reviews and traffic and sales and you will be able to overtake your 

competition, but you need to take care of reviews. You need to make sure you 

get those sales as well. 

"What is the best way to find hot products to source that sell well on 

Amazon?"  



What you want to do, and this is a great way to do it, is just to come over to 

Amazon. Let me go here and I'll head to Amazon. Come over to Amazon.com. 

What you want to do is go shop by department, and go four-star directory. 

This is exactly how we do it. Just literally start browsing around. 

Okay, so let me see what we've got here. Home audio and theater. I've got no 

idea what this is going to show. I can click on "Best Sellers," and let's just see 

what comes up here. Now, we don't want anything too complicated, but we 

see different types of cables. It's always hard when you're trying to find an 

example live, but what we're really looking for is, let's just take this. Okay? 

Coiled stereo audio cable. 

We take this. We want to make sure that we can get a margin on it, so we 

want to make sure that we can get at least a $10 margin. I personally wouldn't 

really look at any product that's selling for under $15. So this one here is not a 

good example, because it's too cheap. But let's say hypothetically that this 

was $25. 

I would then look at its best seller ranking. We can see the best seller ranking 

is 374. That's fine. The best seller ranking, as long as it's in the top 10,000, 

you're going to be able to make sales. You don't have to get in the top 1,000. 

That's a mess. As long as it's in the top 10,000, you're going to be able to 

make sales. 

You want to see at least a couple of other products doing well. I want to see at 

least two or three different products that are actually up and doing well in 

Amazon. But the place you start with that, the place you start to actually find 

that, is in the directory, that Amazon four-star directory. Just literally come in 

here and look at different things. Boating and water sports. Swim camps. 

Boots and waders. Diving masks. These are all potentially great ideas. 

As far as the criteria goes, when you're looking for products, you want to find 

products that are proven sellers. That basically means BSR of less than 10,000. 

Ideally, probably less than 5 or 6,000, but if it's under 10,000, it's definitely 

making sales. You want to have ideally under 200 to 300 reviews, because 



you're going to be able to compete with that, and you're going to want 

something that's $15 to $20 or more. No less than that. 

Of course, you want it to be simple, small, lightweight, and ideally 

unbreakable. Now, you can't always get all of these things, but if you can get 

the majority of them, then you're usually in a pretty good situation. I need to 

get a glass of water here. 

James is saying he couldn't afford eFormula.  

"What's the next best resource for succeeding with private label on 

Amazon?"  

He says he's already got one program. If you've already got an Amazon 

program and you couldn't get eFormula, then just do the best with the 

program that you've got. Okay? Obviously, if you couldn't get eFormula, then 

you're just going to have to do the best with what you've got there. 

Lionel, I mentioned that you are in Blueprint Academy, so send that to us 

privately in the forum or to one of us, and we'll make sure we get that 

answered. Okay? 

Now, let's continue. We're going to continue on to traffic now. We're going to 

take some traffic questions. We've got a lot of different questions here. A few 

different questions at least for traffic. 

We've got W. from the Netherlands.  

"How to effectively drive traffic to an eCommerce site without using paid 

tools."  

Now, if you've got access to CrowdForce, now you can get...If you're an 

eFormula Plus member, the question I would have for you, W., is if you are a 

Blueprint Pro member, because if you're a Blueprint Pro member, then you'll 

already have access to CrowdForce. 

If not, then you either have to be part of eFormula Evolution or Trinity Code. 

They're the only other places that you can get it. CrowdForce didn't exist 

when eFormula Plus was actually made, so it wasn't actually included with 



that one unfortunately. But basically what you're looking for are pockets of 

traffic. 

I mean, you can do that manually. Look for forums. With eCommerce website, 

look for using things like Etsy, is a good one. Those kind of websites actually 

publish your products as well. You can actually sell products. You can actually 

sell your eCommerce products on Amazon as well. You don't have to do it 

white label. 

You can drop ship products in Amazon. We do that as well with our train 

horns and things like that. That's another option for you, and obviously that's 

going to be traffic. 

You say, "without using paid tools." You may be surprised at the kind of traffic 

you can get for a very, very small amount of money. Literally, just $5 a day 

with things like Facebook advertising. But again, that's kind of niche 

dependent. 

"What are my preferred methods to generate consistent traffic to affiliate 

websites?"  

I am still a believer that if you get some relevant links, then SEO kind of 

happens naturally. Now, I never rely on it. I don't rely on SEO and getting top 

rankings in Google these days. But when I focus on getting good links, and I 

use CrowdForce a lot for this, then SEO just kind of happens by itself, and it's 

still a good source of traffic. 

But in saying that, Sean, if you just focused for the next month answering 

three Yahoo answers per day, at the end of the month you'll have 90 different 

Yahoo answers actually answered, and that's probably going to give you 15 

people, 20 people per day coming to your website every single day just from 

Yahoo Answers. You can do the same things with forums, same things with 

blogs. 

Guest posts. A good one as well. They're a good way to get traffic. If you're an 

expert in something in your niche, then look for other people that own 



websites in your niche and see if you can put an article on their website. That's 

a good way to drive traffic as well. 

"What are my recommendations on how to get started with affiliate 

marketing using paid traffic?"  

Obviously for that, first of all you're going to need to have a good website 

yourself. You're going to have to have a good website with a good proven 

product. Assuming you've got all that... 

Facebook is probably the easiest way to start, because it is just that. It is very 

easy to get started with that. There's a lot of different training on Facebook. If 

you just look for Facebook advertising training, you'll find loads of different 

stuff out there. 

Derek is saying,  

"What is the best place to spend $1,000 to drive traffic to successful 

eCommerce stores?"  

Google AdWords is great and Facebook is great. The other thing that you can 

try is getting ads on other kind of related websites in your niche. You would 

be amazed at how well you can do this. 

We do this quite a lot, especially in the instant marketing niche. We drive paid 

traffic from other websites in the same area. If you're selling, for example, 

train horns, then I'm sure that you can actually pay for an ad on a forum about 

cars. This is the kind of thing that we've done. 

So look for websites that are not a direct competitor but are related in your 

niche, and just send them an email saying, "Hey, I've got some advertising 

dollars to spend. I would like to put a banner on your site," and just test it out. 

It's inevitable that it's going to send you some traffic. As long as you're 

getting 1-2% conversion rate, then you're probably going to at least break 

even on it. Okay? 

Robin from United States is saying he's terrible at promoting websites. "What 

is the safest way to get traffic?" Again, this just goes back to what we have 



been talking about. Identify related websites in your niche and see how you 

can leverage them. YouTube is another great one, Robin. Back links are still 

important and you still want them to look natural, but the best way to do that 

is just to get links on relevant sites. 

What else have you got in there, Robin?  

"Is a pyramid structure the way to get ranked?" 

The one that I recommend is the three-tiered structure that you can see on 

the screen here. You've got your website, you've got power links, and you've 

got second tier reinforcement links. That's the way that we recommend it. 

That's how we do it. 

"Is there an affordable service for this?"  

Well, we've got our service. I'm not sure if it's still actually open, but 

CrowdForceX - http://crowdforcex.com. That's where you can basically pay 

our team to get those kind of links for you. I'm not sure if it's open at the 

moment. 

"What are my thoughts on FBA and how to find a good wholesaler?"  

Well, how to find a good product supplier, just go to Alibaba. You can 

usually...We've never had an issue with that at all. FBA is great. 

Now, Robin also says that you're stuck. You've spent a lot of money on this, 

but you still haven't got it working. You probably need to focus on just one 

thing. One of the big reasons I see people failing online is because they try to 

focus on too many things. Just try to stay focused on one thing for the next six 

months, and you'll probably get a lot better results because of that. 

General Questions 

I've got the general questions to answer now, and then I'm actually going to 

be able to take your questions as well. Okay, guys? So it's the general 

questions that we've got here. We've got quite a few of them. I'll just filter this 

properly. All right. 

http://crowdforcex.com/


This comes from V. from Australia.  

"What do I believe to be the best way right now to make good income? 

Kindle, Amazon Fulfillment, Amazon, eCommerce, minisites, etc., and 

why."  

It kind of depends on a few things, but here's some basic recommendation. 

If you are very conservative and you don't want to spend much money and 

you've got, say...Let's say your goals. Let's actually base it on goals. If your 

goal is let's say $3,000 to $4,000 per month, then I think Kindle plus authority 

site is a great way to go. It's a really, really good way to go, because you're 

going to be able to build that up realistically in sort of four to five months. 

If your goal is, say, $20,000 per month, then you're going to have to be doing 

some kind of eCommerce. Okay? The different ways that you've got, one is 

drop ship, and it's what we've been doing or what I've been doing for about 

seven years now. The other one is white label. White label is just selling 

products on Amazon. 

Now, you will definitely be able to hit that, but you'll need to launch around 

about somewhere between two to four products on Amazon to actually be 

able to do that, which is not difficult. You can do that in the space of six 

months, but there are a few more hurdles to jump through compared to going 

with Kindle and authority sites. These are the two methods that I would 

recommend at the minute. 

If you're doing Kindle though, don't just do Kindle. Do Kindle plus authority 

site. You'll find it much, much...There's so many benefits actually doing it that 

way. But yeah, it depends on what your goals are. Also, Kindle is going to be a 

lot cheaper in the short term, because all you need to do is get your book 

written, and you can do that for $150. You don't have to buy stock or anything. 

But they're kind of the two options that you've got there. 

Luigi from Italy is saying that he's a newbie and he's got a question about 

it looks like setting up websites, but based on keywords.  



Now, the first thing that I would recommend you, Luigi, is you need to first 

choose a niche that's proven. So don't start with the keyword. start with the 

niche or the product. Okay? 

Then, once you've got that, say, for example, your niche is teaching people 

how to drive. So driver training. Once you've got that, then you want to look 

at the different useful types of keywords you can use. The CDL Training Hub 

(http://cdltraininghub.com) is a good example, because that there, we never 

really targeted specific keywords. 

We just put useful informational keywords that people are going to be 

wanting to know in the CDL training area. Just common sense stuff. We've 

put pages about them, and as a result, we built out a website. 

I know you are a newbie, so I don't want to overcomplicate things there. But 

you want to start with the niche first and then worry about the keywords. 

Don't worry about an exact number of keywords or anything like that. Just 

give them a try first. 

"Will eFormula Evolution open in the near future?"  

We don't know. We don't have any plans for that, Salea. You mentioned 

you're in another program there as well. Obviously, with any program that's 

selling on Amazon, there will be some overlap, but we've also got a huge 

amount of very, very unique custom in-house stuff in the works there for 

eFormula Evolution. But no, we don't have any plans to reopen that, 

unfortunately. 

Then Chris. My friend, Chris, actually put this one. His question was,  

"How do I make money online?"  

Haha… Good question, Chris. We've kind of answered that a couple of 

seconds ago, I think. 

We've got Mike from the United States. Mike is saying,  

"With so many options available, being pulled in so many different 

directions, what would be your advice on the best way to reach a 

http://cdltraininghub.com/


consistent $100 per day income?" He says that he realizes that nothing 

can be guaranteed, "but which type of blueprint would be the best one to 

use?" 

I think there are several. As you know, Mike, there are several ways that you 

can actually get to $100 a day. $100 should not be intimidating. It's absolutely 

achievable. But I think the place that most people fall down is they try to 

focus on doing everything all at the same time. If you focus just on one thing 

and just that one thing for six months, you'll get much, much better results. 

Okay? But you need to have the focus. 

Again, when it comes to the moneymaking methods, these are the best two 

at the moment. Kindle plus authority sites, and that there also includes 

affiliate marketing, or eCommerce. They are really the options, and they're 

really the only two options. You need to unsubscribe from email lists if you're 

getting too many emails and getting pulled in too many different directions. 

You just need to focus. 

This is more of an idea, I think, than a question.  

Bob is saying that he needs a solid legitimate program for baby boomers.  

Yeah. I think, again, it depends on what you're looking to do. We launched a 

program called 60 Days to 1k about a month or so ago, and that's a really step 

by step program. 

Actually about a week ago we launched eFormula Evolution. Sometimes they 

can seem complicated, but they're all just going to include a step by step 

system. That's what we always build our courses around. But yeah, I fully 

understand what you're saying there, Bob. 

Steven from the United States says he has so many interests and 

problems, but he's paralyzed about picking just one to start on.  

It all boils down just to choosing something and going with it. Okay? Kindle 

works. Affiliate marketing works. eCommerce works. But don't try to do all 

three or four or whatever at once. 



You just have to choose something. If you're already part of an eCommerce 

program, then just go forward with that. If you're already part of a Kindle 

program, then just use that and get to the point where you're making $500, 

$600 a month, and then boot on that. 

As for choosing a niche, just choose a niche that you know you can make 

money in. The way you know that is if other people are making money, 

because if other people are making money in the niche, then you can too. You 

don't have to own the niche. All you need is a small part of it. Choose a niche 

where you know you can make money and just move forward with that. 

"What strategy or strategies should I be focused on to make money?"  

I think we've kind of answered that. If you're broke, Kindle is a good place to 

start. 

Let me see. This one comes from India: 

"How do you manage content creation for your websites? Do you use any 

software to automate content creation and outsource it?"  

We just pay people to create it. We don't use software. We just pay people on 

Elance, and that's as simple as we do it. 

"What do I think about this business model for the internet space right 

now and in the near future?"  

Let me just pull up a page and just show you. This is the exact system that we 

use. This is a couple of notes from our Blueprint Academy mastermind 

meeting that we had in Las Vegas. But this is basically the system that we use. 

This is what our business is built around. 

It's really divided into five different components. We've got traffic channels. 

This is how we get traffic. We've got a website. It could be an eCommerce 

store. It could be a blog. It could be a company page. It could be an Amazon 

page. 

We've got our own products. The product could be a Kindle book. It could be 

an eCommerce product. It could be a physical product on Amazon. We can be 



promoting a ClickBank product or we can be offering some kind of consulting, 

but we've got our own product. Or, if we don't have our own product, then 

we've got someone else's product we can promote. 

We set up a Facebook page or a community. It could be a YouTube channel 

sometimes. This one here is kind of optional. We always build an email list. 

But that's really the system. It can look complicated at first, but you just need 

to break it out one chunk at a time. 

You start with Kindle, and that takes care of one of these things. Then you 

build a website to go alongside your Kindle books, and that takes care of 

another thing. Then you focus on the different traffic channels. You drive 

external traffic into your website, into your Kindle page, into your Amazon 

physical product page. 

Then you start leveraging your product and your website to get people on 

your email list, and that gets you more repeat buyers, and you get into that 

upward cycle. That's kind of the system that we're using, and that's the one 

that we have been using really for several years now. It's just changed its 

shape a little bit. 

"If you had to start over today and had less than $50 a month to spend, 

could you start building a business online?"  

Yes, you could. 

I mean, ideally, you would want to have a few financial reserves in place for 

outsourcing, because if you're getting into Kindle, then I do not recommend 

that you do all the writing yourself. However, you could do. When I got 

started about nine years ago, I did all the work myself. I wrote all the content 

myself that was on my websites, so I didn't actually spend anything. You can 

still do that these days and you can still do that with Kindle. 

Yeah. I would absolutely start. You can't start soon enough. Don't worry 

about trying to save up $5,000 to actually start. Obviously, if you can save up 

a little bit of money to buy a program, then that's the absolute fastest way to 

accelerate the whole process, but yeah, you can start for free as well.  



"How do I get past procrastination and get motivated?"  

That comes from David in the United States. Now, one thing about 

motivation, guys, you've got to get this clear in your head that there's always 

a reason beyond the money why you want to be motivated. There's always a 

reason beyond the money. You've got to work out what is your why. 

Money is usually the vehicle to get you to your reason why. So maybe your 

reason why you're doing it is for your children. Maybe you're doing it for your 

retirement. Maybe you're doing it because you want to shift homes or clear 

the debts. Maybe you're doing it because you want to improve your lifestyle. 

If you've got a strong enough reason why, then procrastination will not be an 

issue. But you need to work out why the heck it is that you actually want to do 

it and then just go for it. You just have to take action. You just have to jump in 

the deep end. Make a list of the 10 things you need to do and just start 

knocking them off one day at a time. 

"Good replacement to Weebly as a source of linking."  

Let me just think about this. Webnode is a good one. Webnode is a good one. 

What else have you got? I can't think of any others right now, but if you just 

do a search online, Web 2.0 websites. 

I think Wetpaint is another one. Squidoo. Obviously, you can still use that. But 

if you just do a search on Google for Web 2.0 websites, you'll be able to find a 

big list of them. 

Then Bonnie is a Trinity Code member and she's looking for CrowdForce 

example videos.  

Bonnie, we've actually got CrowdForce examples, all the modules, inside 

Trinity Code. Yes, you can absolutely still get your Trinity Code questions 

answered. You just send them to us. As far as I know, we are 100% up to date 

on them. So send them to the email that you're always sending them to. 

That's fine. 

What else we got here?  



"Will there be update for Trinity Code from other students?"  

We don't have other updates in mind, because we have been through the 

entire process. The whole thing now is focused on you actually using the 

method and getting traffic. The reason some people...The people who 

actually struggle to get money on the Trinity Code site are the people that 

don't have traffic. Once you've identified that traffic is the issue, you just have 

to do whatever it takes to get that. But as long as you get traffic, you'll make 

money. So CrowdForce is really what you want to be using there in most 

cases. 

Questions Submitted on AidanBooth.com 

I think that rounds out all the questions we had in the...Yep, that's all the ones 

that we had submitted. What I'm going to do now is I'm going to go over to 

AidanBooth.com and make sure we get those ones. After we've done that, we 

can take some questions live. Okay? 

Let me just see. It's Roadblock Smashing Time. That's the name of the blog 

post on AidanBooth.com where we've got people asking about their 

questions. 

Gavin asks,  

"What would you say the most important things to get right when starting 

a Kindle income stream?"  

Again, we've kind of touched on this, but you need to have the right niche. 

You need to have a really good cover for your book. You need to have reviews, 

and your book needs to be at last a reasonable quality and at least 60 to 70 

Kindle pages in length. That's Kindle pages, not Word pages. 10,000 words 

should be plenty. Sometimes even less. 

Sarah asks,  

"I'd like to know what Steve, Tim, and I are doing for SEO for our 

websites."  



Yeah. We are just using CrowdForce. That's all we use now. That takes care of 

link building, so that's what we do. 

"Would you be able to look at my affiliate website and give me a few tips 

about how to improve it? I'm making $10,000 a week, but it seems low, 

because my traffic is 600 a day.  

Yeah, I can absolutely take a look at that, Jerry. If you're on the line, let me 

know, and we can pull that up. 

Mike. Mike O'Neil. Good to hear from you, Mike.  

Am I enjoying life?  

Absolutely. Yeah, we're living in Paris and we've got some fun trips planned in 

the next couple of months, so yup. Absolutely. I actually answered your other 

question. You submitted that. Yup, we're all good there. 

Helen asks about motivation, sticking with it and getting success.  

Again, you need to work out why you're doing this in the first place. You need 

to know why you're actually here and why you're doing internet marketing. 

You've got to find the reason why. Don't get demotivated. Don't lose 

confidence. You've got to stick with it. 

If you're in some kind of community like Blueprint Pro or...Follow my 

Facebook page, because I'm always putting little things on there. There's a lot 

of people that are actually following this, and they are also leaving comments. 

Just get involved. Do that kind of thing. The more you get involved with this 

kind of thing, the more you're mixing with likeminded people, and the more 

you're going to get actual results as well. Okay? 

You've got to have a strong reason why. You've got to remember why you're 

actually doing it, Helen. As long as you're doing that, you'll be moving forward. 

And make to do lists. Stay disciplined. Make a to do list. Make a list of the top 

most important things you need to get done, and just eat the frog, as the 

expression does. Just do the most difficult task in the morning as well. I need 

to have another drink of water here, guys. 



The next question, actually more of a comment, that we’ve got is,  

"Information overload is a major problem."  

What you need to do is just focus on one single thing. One single program, 

and that's it. Don't try to learn everything at once. Just focus on one single 

program. Your second question has been answered. You've got Kindle plus 

authority site or eCommerce. 

Best links to use right now are related links. Guest posting is not dead, but 

related links are the best ones to get. They could be in any way, shape, or 

form. Obviously, related links on trusted websites, so websites that have got a 

bit more age. Nothing has really changed there. 

Robert says his roadblock is outsourcing.  

We've spoken a little bit about outsourcing. I'm not sure if you actually 

submitted your question as well, Robert. The key to outsourcing is first of all, 

you've just got to get started. Just put a job up on Elance and see how it goes. 

As long as you're specific about what you need, you will never pay for the job 

if it's not done properly. You pay when you get the job back and done. 

Jojo, I think we actually answered your questions, but just in case, let's see. 

How we manage content creation for websites. We just pay. We do it. We 

don't use software. Yeah, we did answer your question. 

Lise says,  

"Hi, Aidan. I always think of you as my first teacher online, and it's fun 

coming back. I'm now selling physical products on Amazon platform. 

Which program," she believes I'm familiar with. What in my opinion is the 

best way to start getting traffic moving after doing the almost free 

giveaways for reviews? 

Obviously, you've got the internal traffic on Amazon already. If you've got 

access to CrowdForce, absolutely use that. Other types of traffic. Facebook is 

proving quite useful for white label, selling products on Amazon. But just 

getting out there, getting out and about. Being everywhere. Getting involved 



in your community and in your niche in different places. Answering questions 

on Yahoo Answers. It all helps. 

"Is there a keyword tool or a topic research tool that I highly recommend?" 

Not really. For identifying niches, we do have tools, but just thinking about 

free ones that you can use. The magazine stand in a bookshop is a great place 

to find niches. I can't tell you how many good niches I've found by browsing 

magazines stands in bookshops and things like that. 

But as far as online goes, if you can browse the marketplace in ClickBank, 

that's a great way to identify the best products that are selling. Just look for 

the ones that are selling well, and that's a good way to get niches. Keywords 

are even easier, because you just have to think about the keywords that are 

getting traffic. Usually, these are the most common sense keywords. 

"Just wondering, when doing Kindle books, can you put links to your own 

website in the book so that they're clickable?" 

I think the question that Christine is asking here is, can you put clickable links 

in your book? Yeah, you can. You should be able to do that with whatever 

formatting software that you've got for your book. 

Yet you can sell them to a bonus page. If you want to send them to a bonus 

page without sending to a picture, just say, "We've got a free bonus report 

over here at yourwebsite.com/bonus. Put your name and email in to actually 

get that," and then just send it to them. There's nothing overly pitchy about 

that. It's hard to explain that without an example, but hopefully you can make 

some kind of sense of that. 

Live Audience Questions 

We've actually been going for one hour and 20 minutes here, and we've still 

got over 550 people on the call. So what I'm going to do now is take some 

questions from you guys, who are being awesome and hanging out here. If 

you've got questions now, just type them in the chat box, and I'll try to take as 



many as I can now. It's 12:20am here in Paris in the morning, so I am starting 

to lose my voice a little bit, but we'll take as many questions as we can. 

Can I explain what authority site means?  

Yeah, sure. This here is an example of an authority site. An authority site is a 

website that you build that's focused on one niche or one topic. This website 

here is all about CDL training, which is getting a commercial driver license. 

This is a website that I own here. 

"Is this being recorded?"  

Yes. There will be a replay put up in the next 48 hours or so. 

"You mentioned the importance of relevant links, but do we consider page 

rank as well?"  

I wouldn't worry about page rank, to be honest. Ideally, you just want links 

that are proven to be, well, not really proven, but you want links on websites 

that Google has recognized as actually trusting. So websites that have been 

around a while. You want a really varied linking profile. Okay? 

"And a live forum?" says Mike. Yep. Mike is asking about the chart which 

shows...This was the chart that Mike wanted to see. This is basically how we 

run our business. You will get a replay, so you will be able to see that. Just to 

show you a couple of other things here, we try to streamline, syndicate, 

synergize, and simplify everything, and do lists, but do it better, and you're 

going to earn more. That's really what we'd focus on in this system. 

What other questions have you got, guys? If you've got other questions, 

please just type them in the chat box now. Then I'll be happy to answer them. 

Now, I know that we've been through a ton of questions, so if your question 

has already been answered, that's fine, but if you do have another one, type it 

in the chat box. 

"With Kindle, is it more profitable to be in the fiction or nonfiction 

categories?"  



That's tough, Joann. That's kind of like asking, "How long is a piece of string?" 

because there are people that do extremely well in nonfiction, but then 

there's also people that do incredibly well in fiction. Me personally, I prefer 

nonfiction, because I find it easier to outsource, but that's just me. 

What other questions have we got here? Okay, so I've found the person that is 

actually going to be taking away the $50 Amazon voucher, and that person is 

Maria M. So Maria M., I actually need your last name.  

But Maria M. has asked about asking incentivization to get reviews for 

white label and for Kindle. 

This is something that we've done a lot of, because it really, really helps get 

reviews when you can actually incentivize it. Different ways that you can do 

this. It's all so much, the incentivization, initially, it's just being able to get in 

touch with them. 

With Kindle, you don't have...As soon as someone buys your book, you don't 

have access to their email address, but you need to get access to that so that 

you can actually send them an email and ask them to leave you a review. 

What we do is we set up a little bonus. We set up a basic bonus. That bonus is 

sometimes just like the missing chapter in a book or some additional 

information or a video, if we've got a video in that particular niche. 

We say to people...We put a little link throughout the book saying, 

"Remember, you can pick up the free video or the bonus report or the missing 

chapter from," and then you put the URL of your website. Okay? It's as simple 

as that. We find that about two thirds of the people that buy our books 

actually go and sign up to get on our email list. 

Then we can, again, we can say to them, "Hey, would you mind leaving us a 

review? If you're able to help us out with that review, we'll send you another 

little bonus," or "We'll happily answer your questions," or whatever it may be. 

That's really the way we go about it, Maria. 

That was Maria Morris. Yep, Maria has given me the email. So thanks very 

much for that, Maria. We'll send you an email about that prize tomorrow. 



Lionel has got a special message here for Clifton, who was asking about 

outsourcing videos.  

Lionel says...Let me see if I can copy and paste it in here. "Clifton was asking 

about outsourcing video scripting and production. Try 

info@harkproductions.com. They're quite good, and pricing is not too bad." 

That's a really good tip. Thanks for that, Lionel. Appreciate that. 

"How do you get an email from Amazon for a physical product?"  

Well, after they buy the product, you will have their phone number, Mike. So 

you can call them up and you can ask them for their email. The basic way that 

you do that is you just get on the phone with them and you say, "Hey, has 

your product arrived?" They'll say, "Yes." 

Then you'll say, "Have you opened up the product? Have you had a look at it?" 

They'll say, "Yes." Then you say, "Are you happy with it?" They'll say, "Yes," 

for the most part. 

Then you say, "Would you mind if I send you an email with a voucher or a 

discount or a coupon code or some additional information?" You'll find that 

most people will say yes. Then they'll obviously have to give you their email. 

At that point, you can insert your review link in there or whatever else they're 

asking for. 

All righty. Any other questions, guys?  

What books would I recommend for getting organized?  

There's one called Getting Things Done by some guy, Allen. I've read it. Let 

me see if I don't find it here. It's called Getting Things Done. It will help you 

get organized. Getting Things Done. This is the one here, by David Allen. It's a 

good one. 

"Any other new modules being added to CrowdForce?"  

We're always working on this, Mike. We've got a whole team that are working 

on it. I don't know what the next one is that Steve's working on, but yep. We 
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do have more in the works. But in the moment, it's more a case of expanding 

the ones we've got as well. 

Do I have a replay of the 60 Days to 1k webinar, or do I sell it as a product?  

I don't think we did do any replays to that, to be honest. We did sell 60 Days 

to 1k as a kind of product for people that wanted more coaching though. 

All righty, guys. I think we are pretty much done here. I had a couple of other 

photos I actually wanted to show you as well. This is, my wife and I were in 

Paris, and we went out to this place today. It was a nice old mansion with 

some beautiful gardens. It was a beautiful day here in Paris today. I took that 

photo to actually show you guys. It was a brilliant summer day. 

Then this here was about 10 minutes before we actually started this call. We 

live in the top floor in a beautiful boulevard here in Paris. The sunset was 

amazing too. If I had actually had a little bit wider lens, just around to the left 

here we've got the Eiffel Tower. But anyway. 

It was quite a nice sunset, because we can see the orange skies and we see all 

the planes that have left their lines across the horizon. I thought that was 

quite a nice little photo to show you guys. We're on the top floor. It's not really 

a loft. It's kind of like a big, well, it's not massive, it's just for my wife and I, but 

it's a three-room apartment here. We get a nice sunset every single night. 

Kathy says, "Living the lifestyle." Yeah. We do have this, Kathy. "Was that 

other photo in Versace?" No, it wasn't. It was just in one of the many different 

mansions that are around here in Paris. 

Joann says,  

"If you're located outside the U.S.A., do you have to get a tax number, EIN 

number in the U.S.A. for Kindle?"  

No, you don't have to. It just depends if you're going to be paying tax in the 

U.S.A. or if you're going to be paying tax in your own country. 

I did have a link earlier on, let me see if I can actually find that for you, which 

had more information about what you need. This is the link here. 



KarenInglis.wordpress.com/tax. That will tell you a little bit more about what 

you actually need. 

David is asking,  

"How late does the sun set in Paris?"  

You probably won't believe this, but it is still bright at 20 past 10:00 at night 

here. To me, it's just insane. It's still daylight. This photo here was probably at 

about 10:00 PM, 10:15 PM, I would say. 10:20pm maybe. So it stays light very, 

very late here. I'm not really sure why that is, but anyway, it does. 

All righty, guys. We are going to wrap this up. Before I go, I was just 

wondering if you could give me some general feedback about AskAidan.com. 

Just type into the chat box what you've thought about this whole thing. 

I know that it's a little bit different to a regular webinar, because we are 

literally just going through question after question after question after 

question, and it was quite random and varied. I just want to get some 

feedback. There's still over 520 people on the call. That's a good sign. 

Steve says he thinks I'm drinking too much red wine. I had some white wine 

tonight actually. No red wine though. 

"How often are we going to do this?"  

Mike says it's a great idea. We don't really have anything set it stone, but it 

really depends on you guys. Maybe we could do it, I don't know, once a month 

or once every couple of months. 

What might be good next time is to have AskAidan.com based on a certain 

topic. Maybe instead of having 600 people on the call, if we did it just on 

Kindle, we might only have 200 people on the call, but it would be much, 

much more specific. 

Betty says, "Very helpful." David says, "Thank you, Aidan. I enjoyed this. I got 

some good nuggets of info." That's great. Michael says, "I really appreciate 

everything you've shared. So much wonderful nuggets of gold." Thank you, 



Michael. "Great idea, and always happy that there's no hard sell." Yeah, it's 

nice doing webinars where we're not actually selling something. 

Betty says, "Look forward for more." Kathy says, "It feels great to be 

connected with someone who shares so much. You, Steve, and Melissa 

included." Well, it's great to have people like you as well, Kathy. Thanks for 

that. Lionel, "I'm looking forward to catching up with you soon." That would 

be good. William says, "Like the way that we organized the questions." 

There's lots and lots more comments in here, guys. 

We're going to call it a night here. It's 12:30 AM here in Paris now, and we've 

been going for over an hour and a half, believe it or not. Thanks to everyone 

that's turned up. It's been an absolutely fabulous turnout for the first session 

here. Glad you guys could make it. 

The replay will be posted on AskAidan.com, and it will also be posted on this 

page here, on AidanBooth.com. If you're following me on my Facebook page, 

then I'll put a link to it in here as well. If you're not following me on my 

Facebook page, then I recommend that you come over to 

Facebook.com/AidanBoothOnline. There's nothing...We don't sell anything or 

do anything like that on this Facebook page. It's just bout sharing information 

and being more and more connected with you. 

With that said, guys, thank you so much for hanging out with me. It's been a 

real pleasure to be able to help you guys out. Hopefully you've found this 

useful, and we will be in touch soon. Thanks, guys. 

+++++++ +++++++ +++++++ 

See the full replay here: http://aidanbooth.com/roadblock-smashing/  
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