
5 Email Templates That Will Get You  
the RIGHT Speaking Engagements 

I have compiled the exact emails (word for word) that you or your marketing manager can use to 
get more speaking engagements.  And if you have no interest in speaking…you can have 
someone on your team step up and represent you at the events packed with your ideal clients.

Let me show you how to land 3 new clients after your next speaking engagement.

The best part? You don't even need to fill your presentation with pitch slides no one wants to 
see. 

When I first started speaking, I'd didn’t do that well. I only got one client to hire me with my first 
six speaking gigs. I'd keep getting more speaking gigs because my presentations were well 
received, but the real money in speaking comes from the clients you land because of the 
speaking.

 And I just wasn’t getting those clients.

I didn't know what I did wrong. Over time, I realized I made 3 big mistakes that are all too 
common:

1. Speaking at the WRONG events - Your first goal is to get booked at the RIGHT events. 
The RIGHT events have the audience filled with your ideal clients.  This means going 
beyond your local networking events. Don’t waste your time with the WRONG events.

2. My presentation did NOT “connect” with the audience - The “connection” is an essential 
part of your success in using speaking to get clients. This means that your stories and points 
have an emotional resonance with the audience…you have to be intimately aware of the 
audience’s businesses and their main challenges.  This means the #1 mistake is very 
serious.

3. My talk lacked a Call-To-Action (the CTA as it is called) - I watched top speakers to 
analyze how they got the audience to take action from their speeches. I had to figure out the 
missing component to speaking to get clients.  Interestingly not even professional speakers 
at the top of the game include it in their speeches.  You MUST understand the right CTA to 
make this strategy work for you.

Ok, I hope this makes sense to you.  My goal is not to try to solve all of these mistakes.  The 
first mistake is the roadblock for many.  Let’s start there. 

This email focuses on getting the RIGHT speaking engagements…when you are speaking to 
get clients, you must be speaking on the RIGHT Stages.
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Download the right version for you.

A) The “Who is the Right Person?” Email - PDF or WORD  

B) The No Pitch Approach- PDF or WORD  (Get this one right to fill your schedule with 
conversations with meeting planners and conference hosts.) 

C) Sharing the speech after talking on the phone - PDF or WORD  

D) After voicemail - PDF or WORD  

E) Follow up #1 and #2 - PDF or WORD  
 

Please customize the emails where you can. Make them personable. Templates are a starting 
point, and your job is to make them show how you are different and unique.  Look for a 
training that I have created that will help you this. If you are signed up…you will get 
notification automatically.

About Me 
My name is Gene Hammett. I help leaders 
go from status quo to exceptional using 
unique blend of coaching and strategy. 

Over the last 20 years, I have started and 
ran two million dollar companies. I have 
succeeded, failed, reinvented myself, and 
succeeded again. 

I have been featured in INC, Forbes, and 
NBC. And I write for Entrepreneur and 
Success Magazines. 

I speak at events to inform, inspire and engage.  I want the audience to take action from my 
speech.  Often I want them to schedule a follow-up meeting with me to discuss their business 
and their opportunities.  This is an essential part to getting clients from your speaking 
engagements. 

Let me know if you would like to discuss your next steps with speaking and taking your 
business beyond the status quo.  Check out this short 2-minute video. 
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https://s3.amazonaws.com/5-email-templates/5+Templates+-+Who+is+Right+Person+Email.pdf
https://s3.amazonaws.com/5-email-templates/5+Templates+-+Who+is+Right+Person+Email.docx
https://s3.amazonaws.com/5-email-templates/5+Templates+-+The+No+Pitch+Approach.pdf
https://s3.amazonaws.com/5-email-templates/5+Templates+-+The+No+Pitch+Approach.docx
https://s3.amazonaws.com/5-email-templates/5+Templates+-+Sharing+the+speech+after+talking+on+the+phone-+Email.pdf
https://s3.amazonaws.com/5-email-templates/5+Templates+-+Sharing+the+speech+after+talking+on+the+phone-+Email.docx
https://s3.amazonaws.com/5-email-templates/5+Templates+-+After+Voicemail+Email.pdf
https://s3.amazonaws.com/5-email-templates/5+Templates+-+After+Voicemail+Email.docx
https://s3.amazonaws.com/5-email-templates/5+Templates+-+Follow+Up+Emails.pdf
https://s3.amazonaws.com/5-email-templates/5+Templates+-+Follow+Up+Emails.docx
http://genehammett.com/results-roadmap/

