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Sam Chang:
‘I’m not 

successful yet’
See page 138.

136 Rival brokerages 
battle on ballfield

Continued on page 24

Lenders stave off 
office foreclosures
In sea change, commercial 
mortgages sold at discount

BY ALEX ULAM

This time, the mortgage banking 
industry is not taking any chanc-
es. Stung by the subprime mort-
gage crisis, the tightening credit 
market, Wall Street layoffs and 
other bleak economic indicators, 
banks are nervous. And in con-
trast to other periods in real es-
tate history, lenders are not wait-
ing for the owners of commercial 
properties to go into foreclosure. 

BY JAMES KELLY

It’s a tough time to be a residen-
tial developer, as The Real Deal ex-
plores in a series of stories. Projects 
are taking longer to sell out, plac-
ing developers in a bind as lenders 
typically won’t let them lower pric-
es. And as units sit, developers find 
themselves with additional costs. 
Some developers are choosing to 
go with Plan B and switch from 
condos to rentals, but even that is 
far from a safe bet these days.

Falling into 
a Catch-22
Residential developers 
in bind with slow sales

Real estate sites 
grow in ‘Bloglyn’
How the borough’s blogs 
have changed brokering 

BY KATHERINE DYKSTRA

When 55 Berry, a converted loft 
building in Williamsburg, came 
to market in 2005, it had prob-
lems. Buyers weren’t materializ-
ing, so the developer switched sales 
agents, then cut prices. Bloggers 
seized on 55 Berry’s troubles, track-
ing them, often mockingly,  online. 
Curbed.com alone had over a doz-
en posts related to 55 Berry.

Experts weigh in on solving top problems in real estate
Rescuing the industry
BY DORN TOWNSEND

In the wake of the subprime and 
credit crises, plenty of problems 
have become apparent even 
in New York City’s usually 
buoyant real estate mar-
ket. Although real estate in 

New York City has escaped 
some of the ravages the rest 
of the country has suffered, 
cracks in the façade are clearly 
starting to show.
 For this special section, 
The Real Deal has chosen to 
bring some plaster: First we home in 
on macro difficulties, then we get into 
some less-discussed problems.  
 We take a look at the problem of the  
liquidity crisis. Financial whizzes contemplate how 
they think the financial markets will ultimately re-
turn to a state of normalcy. For example, experts say 
the only way for the broader housing market to 
recover is by restoring confidence in lenders’ 
processes to securitize their mortgages. 

FEATURE STORY

Following criticism, Attorney Gen-

eral Andrew Cuomo has vowed to 

crack down on shoddy construc-

tion and is instituting greater 

scrutiny of developers who 

break the rules. He is also 

trying to speed up the 

new condo approval 

process, and has in-

troduced reforms 

targeting the 

appraisal 

industry.

BY JILL GARDINER

Multimillion-dollar homes are still finding takers 
in the Hamptons, but the notoriously tony vacation 
destination is showing serious signs of softening. 
 While the market there does not mirror the melt-

down in the rest of 
the country, the Wall 

Street cash that has long flooded into the East End is 
clearly not flowing as freely this summer.
 This month, The Real Deal offers a series of stories 
on what’s happening on the South Fork. 
 Brokers say there have already been significant 
changes when it comes to speculative building. In ad-
dition to the fact that building permits have dropped 
by a third in some areas, speculators are, well, not 
speculating as much these days. 
 Meanwhile, the normally hot restaurant scene is 
cooling down a little. Several well-known restaurants 
shut down during the off-season, and brokers say 
there’s a wariness about signing new leases now. 

In Hamptons, it’s no vacation
Building permits drop, spec homes sit and restaurateurs grow wary amid slowdown 
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Continued on page 63

AT A GLANCE

FACT
Surveys of 100 office towers 
in Manhattan concluded that 
32 percent mysteriously grew 
in square footage since 1990,  
though there were no physi-
cal additions. See page 67. 

Commercial market
adjusts to crunch
Midtown’s Class B leasing activ-
ity has soared as worried tenants 
downgrade their Class A spac-
es. See page 22. Multi-property 
portfolios are being chopped 
into pieces. See page 38. Sellers 
are offering buyers financing for 
up to 80 percent of the purchase 
price. See page 110.

Resetting a gem
Vornado Realty Trust had nev-
er done a historic conversion 
before tackling a landmarked 
building by famed architect 
Rosario Candela. The project 
is nearly complete. See page 26.

The Candela building 
at 40 East 66th Street.

See story on page 48

See story on page 41

Continued on page 36
  Notable numbers on the East End

The number of new dwelling permits in Southampton 
this year, compared to 175 in 2005: 62

The number of East End homes on the market in the 
first quarter of 2008, up from 1,472 in the prior-year 
quarter: 1,848

The number of preliminary foreclosure actions in five 
East End towns from October to March, a 30 percent 
increase from the prior six-month period: 415

The number of homes sold in East Hampton’s luxury 
market (the top 10 percent of sales) in the first quarter 
of 2008, compared to 10 in the prior-year quarter: 2
(Sources: PropertyShark; Prudential Douglas Elliman. See page 52.)

 Finally, a roundup of recent Hamptons’ statis-
tics — ranging from the $110 million asking price of 
an Amagansett parcel to the jump in homes for sale 
compared to last year — offers a surprising window 
into the contradictions of the Hamptons market.


