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1. CEO of Manhattan’s biggest  
     residential brokerage

5. No. 2 Manhattan residential brokerage  
     firm in terms of number of agents

10. Office or score?

11. Elton John’s brick road color

12. Lorean or La Renta?

13. Walentas’ turf

14. Hanging decor piece

15. Dawn time

17. Banks’ real estate embarrassments

19. Listing and selling broker each  
         represent one ___ of the deal

20. Needle

22. Trading floor

26. International real estate brand

28. Oasis of tranquility

30. Chip color

33. Ali blow

34. Stones interior design statement?  
         (goes with 44 across and 56 across)

38. Managed

39. View

40. Picasso period

41. Barrel

42. Developers are selling cabanas on these

43. Big color, that didn’t come through

44. See 34 across

51. Negatory, to the boss

52. One kind of painting

53. Irritate

55. Paula Del Nunzio’s $64 million  
         listing, the ____ mansion

56. See 34 and 44 across
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Doing deals one relationship at a time 

SOLD
202-4 West 40th Street 

New York, New York 

15 Story Office Building  

$22,800,000

Marcel Fridman, Vice President   
represented both parties in this transaction 

Marcel@BarcelGroup.com  

• Fully Insured, $10 mil CGL
- Terrorist Insurance
- $100,000. Theft bond

• Mandatory drug testing
• Health benefits for all employees

• One of the lowest employee 
turn-over rate in the industry

• Privately held company since 1982
• Our hands on training exceed 

state standards

BUILDING SECURITY SERVICES, INC.
600 Third Avenue, 8th Floor, New York, NY 10016

800-762-0029 • www.buildingsecurity.com

We back our dependability and performance with this guarantee;
If, after 90 days you're not happy with Building Security services,

your last week's invoice is on us! 

Specializing in Uniformed Guard Services for over 25 years!

TH E R E A L D E A L  CR O S S W O R D
"Stones ditty for developers" by Myles 
Mellor www.themecrosswords.com
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Across

CEO of the Manhattan's biggest residential 
brokerage

1.

#2 Manhattan residential brokerage firm in 
terms of numbers of agents

5.

Office or score?10.
Elton John's brick road color11.
Lorean or La Renta?12.
Walentas's turf13.
Hanging decor piece14.
Dawn time15.
Banks' real estate embarrassments17.
Listing and selling broker each represent one 
___ of the deal

19.

Needle20.
Trading floor22.
International real estate brand26.

Down

Sotheby's International Realty broker, Karen1.
Function2.
Residence3.
Time to buy?4.
Desired view6.
Building regulations7.
Do a make over8.
Light9.
Evil or No?12.
Day Sales Inventory, for short14.
Welcoming object16.
Canadian police group (abbr.)18.
Upper West Side "Sturgeon King"21.
Top poet initials23.
Type of hospital24.

Across

Down

1. Sotheby’s International Realty  
     broker, Karen

2. Function

3. Residence

4. Time to buy?

6. Desired view

7. Building regulations

8. Do a makeover

9. Light

12. Evil or no?

14. Day Sales Inventory, for short

16. Welcoming object

18. Canadian police group (abbr.)

21. Upper West Side “Sturgeon King”

23. Top poet initials

24. Type of hospital

25. The Westin’s should be heavenly

27. Degree in business

29. Column supporter

30. Termite, aka

31. Head of high-end property division  
         at Stribling

32. Give leeway to

33. Sotheby’s broker who holds the  
         Downtown sales record, Debbie

35. Enclosure for return

36. Leppard starter

37. Hassle

42. Vintage

44. Sign a contract, for example

45. Military rank, for short

46. Big zero

47. Excel __ chart

48. Heart

49. Tony Parker’s girl

50. Snowy month, for short

54. Jag letters

A Stones ditty for developers
By Myles Mellor


