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Source: TRD Deal Sheet; covers deals announced from May 10, 2006, to Nov. 10, 2007.  * Quarter refl ects the month a deal was published, usually three to six weeks after it was announced.

Source: TRD Deal Sheet; covers deals announced Nov. 10, 2003, to Nov. 10, 2007.   * Quarter refl ects the month a deal was published, usually three to six weeks after it was announced.

Commercial sales volume in New York City

Volume
 (in millions)

$7,105

$10,564

$17,261

$12,577

$10,414

$4,851

2006 Q3

2007 Q1

2006 Q4

2007 Q2

2007 Q3

2007 Q4

Quarter*

Sales activity slumps

Offi ce leasing volume in New York City

Sq. ft.

5,158,119

6,057,744

5,421,155

4,835,176

4,893,080

3,097,475

2006 Q3

2007 Q1

2006 Q4

2007 Q2

2007 Q3

2007 Q4

Quarter*

Leasing activity declines

Number of $250M+ sales in New York City
Big deals slow after peaking in early 2007

Quarter*

2004 Q1

2004 Q3

2005 Q1

2005 Q3

2006 Q1

2006 Q3

2007 Q1

2007 Q3

2004 Q2

2004 Q4

2005 Q2

2005 Q4

2006 Q2

2006 Q4

2007 Q2

2007 Q4

Total

6

2

4

1

3

6

8

4

7

1

8

7

14

14

9

3

Number of $500M+ sales in New York City
City seeing  fewer mega-deals as 2007 winds down

Quarter*

2004 Q1

2004 Q3

2005 Q1

2005 Q3

2006 Q1

2006 Q3

2007 Q1

2007 Q3

2004 Q2

2004 Q4

2005 Q2

2005 Q4

2006 Q2

2006 Q4

2007 Q2

2007 Q4

Total

3

0

0

0

0

2

3

3

1

0

3

3

9

8

4

1

Number of 100,000+ sf offi ce leases in New York City

Pace of  largest leases slowing in 2007

Quarter*

2004 Q1

2004 Q3

2005 Q1

2005 Q3

2006 Q1

2006 Q3

2007 Q1

2007 Q3

2004 Q2

2004 Q4

2005 Q2

2005 Q4

2006 Q2

2006 Q4

2007 Q2

2007 Q4

Total

8

6

8

7

12

14

9

12

11

4

12

12

11

7

9

6
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NYC Commercial Slowdown

Continued on page 124

BY THE REAL DEAL STAFF 

R umors are rife that Sheldon Solow is angling to purchase some of the debt 
that was secured by Harry Macklowe to acquire seven buildings from the 
Equity Offi ce portfolio last February. If so, it wouldn’t be the fi rst time an owner 

or investor maneuvered to capture a commercial building by way of amassing debt, often-
times short-term, attached to the property.

“Usually, bad markets kind of create this business,” said Tom Beneville, a managing di-
rector of the capital markets group of the commercial brokerage Jones Lang LaSalle. “When 
values go down, many times it leads to loan defaults, and the lenders occasionally sell their 
loans. The investors who buy them are often opportunistic investors who understand the le-
gal side of foreclosure.”

In the case of Solow and Macklowe, who tied at No. 239 on the Forbes 400 list of richest 
Americans, their rancor has been longstanding.

Solow and Macklowe square off
 With talk of debt purchase, rivalry appears to escalate

ILLUSTRATION FOR THE REAL DEAL BY M.P. SCHOLZ

Sheldon Solow (l.) and Harry Macklowe


