
Brooklyn townhouse jewels lose a little luster
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This Brooklyn Heights townhouse was the priciest sale in the borough last year, fetching $8.5 million.  

BY PHILANA PATTERSON 
The Brooklyn townhouse market is likely 
to stay flat or see single-digit percentage 
increases this year after a couple of years of 
dramatic growth, according to brokers. 

To date in 2006, Brooklyn townhouse 
prices overall have risen 5 percent com-
pared to last year, said Sandra Dowling, 
owner of Brooklyn Heights Realty. But she 
said prices this year may not appreciate 
from current levels. 

“I think we’re going to see prices holding 
steady, not the 20 or 30 percent a year in-
creases that we have been seeing,” Dowling 
said. “We get plenty of calls, but the buyers 
are little more price-conscious.” She said 
she’s seeing the greatest interest in Park 
Slope, Red Hook, and Carroll Gardens. 

Broker Herbert Kliegerman, president 
of North Brooklyn Realty Corp., said he 
sees prices “flattening” in 2006 in the Wil-
liamsburg and Greenpoint neighborhoods, 
where he does much of his work. He said 
he believes that a lot of the slowdown is be-
cause of the media hype about a slowdown. 
Still, over the next three to five years, prices 
should continue to appreciate in the neigh-
borhood, he said.

It’s also taking longer to sell houses. A lot 
of buyers are “just looking,” Dowling said. 
Instead of the bidding wars of the recent 
past, now the focus of brokers is on setting 
the right asking price, finding that one “se-
rious” buyer and managing sellers’ expecta-
tions, she said. 

“We tell the sellers what the market is 
telling us and we ask them to be flexible,” 
Dowling said. “They are taking it well, but 
it depends on their motivation to sell.”

Anecdotal information aside, according 
to the latest hard data available, price gains 
had already moderated by the end of 2005 
as concerns about the economy weighed on 
potential buyers’ minds.

Data released last month by Halstead 
Property, which pulls the deed from every 
townhouse transaction in Brooklyn each 
year, found third quarter townhouse prices 
were up 28.9 percent compared to a year 
earlier, but the spread between current year 
and previous year prices had dropped to 
26.6 percent by the fourth quarter. Halstead 
defines a townhouse as any one-to-four fam-
ily home without commercial space.

“There was some flattening,” said Greg 
Heym, chief economist for Halstead and sis-
ter brokerage Brown Harris Stevens. “It mir-
rored what you saw in the Manhattan mar-
ket.” 

A look at the figures from the Real Estate 
Board of New York’s first-ever report on the 
Brooklyn real estate market, which exam-
ined sales of one- and two-family homes, 
showed slightly smaller gains for 2005 - an 
average rise of 20.5 percent in prices. 

Still, last year was a banner year for the 
most expensive Brooklyn townhouses (see 
chart). 

The priciest Brooklyn sale was a two-
family townhouse at 212 Columbia Heights 
in Brooklyn Heights for $8.5 million, which 
sold in May. Book agent Nina Collins and 
her hedge-fund executive husband Marek 

Appreciation slows to single digits; buyers now thinking about price first, brokers say

Fludzinski were the buyers of the 25-foot-
wide, five-story brownstone, which is in 
need of renovation, according to reports. 

Priciest townhouse sales in Brooklyn, 2005
Rank         Neighborhood                                           Address                                              Price                                        No. of units                             Date closed
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6
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11
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13

14

15

Brooklyn Heights

Bay Ridge

Cobble Hill

Brooklyn Heights

Brooklyn Heights

Park Slope

Gravesend

Boerum Hill

Park Slope

Ocean Parkway

Brooklyn Heights

Gravesend

Park Slope

Brooklyn Heights

Cobble Hill

212 Columbia Hts

584 78th St

234 Clinton St

43 Willow St

157 Columbia Hts

26 Montgomery Pl

1816 Ocean Pkwy

126 Hoyt St

552 1st St

1100 East 7th St

281 Henry St

2026 East 3rd St

642 2nd St

80 State St

179 Columbia St

$8.5M

$7.9M

$4.5M

$4.25M

$4.2M

$4.05M

$3.9M

$3.6M

$3.58M

$3.5M

$3.4M

$3.4M

$3.35M

$3.3M

$3.3M

May

December

September

July

June

July

August

September

July

March

February

March

March

April

September

2

2

4

2

1 

3

3

2

1

1

2

1

1

2

2

Source: Brown Harris Stevens

The second-most expensive townhouse 
sale was a two-family home in Bay Ridge at 
584 78th Street, which sold for $7.9 million Continued on page 70

in December. Third on the list was a Cob-
ble Hill townhouse at 234 Clinton Street, 
which sold for $4.5 million.

Looking at Brooklyn by neighborhood, 
Williamsburg and Greenpoint, collectively, 
saw the biggest price increases in the sec-
ond half of the year. In its report, Halstead 
divided Brooklyn into four areas, rough-
ly comprising western, central, northern, 
and southern Brooklyn (for a more de-
tailed neighborhood breakdown, see chart 
on page 70).

Average selling prices in Williamsburg 
and Greenpoint in northern Brooklyn rose 
58 percent in the second half of 2005 from 
a year earlier, to $751,095, Halstead found. 
Some of the reason for the jump was that 
townhouses sold in the neighborhoods 
were larger than before, Heym said. But on 
a per-square-foot basis, prices were up 21 
percent, he said.

Kliegerman of North Brooklyn Real-
ty said Polish immigrants who dominate 
Greenpoint, many of whom have owned 
their property a long time and are growing 
older, are selling their homes to move to 
warmer climes such as Florida. 

Many are ready to make deals. One client 
could have gotten $700,000 for her prop-
erty, but she decided to sell it for $25,000 
less, Kliegerman said, because she had al-
ready made so much money and because 
“the guy was so nice.”

Central Brooklyn – the area that in-
cludes Bedford-Stuyvesant, Clinton Hill, 
and Fort Greene – saw the second-highest 
price increases, with prices up 39 percent in 
the second half of the year compared to the 
year before. The average townhouse price 
was $594,481, according to Halstead.  

Broker Eva Daniels of Eva Daniels Re-
alty said high-end buyers in Fort Greene are 
getting choosier, and many want something 
that doesn’t take a lot of work to renovate. 
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taken over by developer Howard Milstein, 
has quadrupled its real estate lending 
staff in the last year. Several of its lend-
ers are located on the West Coast, just 
one of the areas where the bank sees op-
portunity. 

“We don’t want concentration in our 
portfolios of any one property type and 
we don’t want to be only in New York, we 
want to have geographical diversity,” said 
Emigrant senior executive vice president 
and chief credit officer Pat Goldstein, who 
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worked for Citigroup and joined Emi-
grant in late 2004. “Retail can be doing 
well when condos aren’t, or California can 
do well when New York isn’t.” 

The combination of a real estate de-
velopment background and smaller scale 
may allow banks such as LibertyPointe 
and Emigrant to be more nimble and to 
execute deals larger institutions can’t, or 
won’t, touch. 

At LibertyPointe, borrowers “have ac-
cess to the president, CEO, and vice chair-

Banking   from page 24

Brooklyn townhouses   from page 10

man,” Eichler said. At large national and 
global banks you’re not able to do that, 
he said. 

A smaller size also speeds the process, 
Goldstein says. 

“The response time is very fast, we 
don’t have to go overseas to get approval, 
the chairman and myself make decisions 
- up to a certain level. We don’t have to 
wait for a once-a-month meeting. We can 
meet and in five minutes make a decision,” 
Goldstein said. If the bank knows the bor-

rower well and has a solid understanding 
of the deal, Goldstein added, they “can 
have the decision the same day.”  

While Emigrant is extending its reach 
outside of New York, LibertyPointe’s 
founders are, for now, focused on oppor-
tunities close to its base. In addition to 
Lower Manhattan, Eichler says the bank 
sees opportunities in the Brooklyn mar-
ket and hopes to use its ties to the Jewish 
community in the borough to build addi-
tional business. TRD

Brooklyn neighborhoods with lowest average townhouse prices
Rank         Area                                                  Avg. price:                    Avg. price:                   % change               No. of sales                  No. of sales          % change    

                                                                             2nd half 2005             2nd half 2004                                                2nd half 2005            2nd half 2004

1

2

3

4

5

6

7

8

9

10

Coney Island

Gerritsen Beach 

Brownsville

East Flatbush

East New York

Flatlands

Flatbush

Canarsie

Red Hook

Marine Park

$351,375

$413,103

$419,667

$445,625 

$447,286

$450,343

$474,428

$490,199

$490,857

$515,830

$266,110 

$374,718

$310,632 

$340,058 

$341,005 

$365,493

$359,955

$401,716

$423,000

$445,716

24 

35

135

282

615

212

84

333

7

139

33 

38

70

262

475

245

65

330

5

168

32%

10%

35%

31%

31%

23%

32%

22%

16%

16%

-27%

-8%

93%

8%

29%

-13%

29%

1%

40%

-17%

Source: Brown Harris Stevens, based on city deed records; townhomes defi ned as one-to-four family homes without any commercial space

Brooklyn neighborhoods with highest average townhouse prices
Rank         Area                                                  Avg. price:                    Avg. price:                   % change               No. of sales                  No. of sales          % change    

                                                                             2nd half 2005             2nd half 2004                                                2nd half 2005            2nd half 2004

1

2

3

4

5

6

7

8

9

10

Brooklyn Heights

Cobble Hill

Park Slope

Carroll Gardens

Boerum Hill

Manhattan Beach

Prospect Heights

Clinton Hill

Fort Greene

Prospect Park South

$2,807,143 

$2,140,016

$1,419,239 

$1,368,921

$1,264,575 

$1,252,933

$1,225,571

$1,097,168 

$1,093,035

$930,800

$1,892,600 

$1,301,125

$1,199,552

$1,167,705

$757,667 

$929,720

$957,083

$731,497

$784,167 

$625,357

7 

7

73

19

20

15

7

31

15

5

5 

8

55

10

9

25

6

13

6

7

48%

64%

18%

17%

67%

35%

28%

50%

39%

49%

40%

-13%

33%

90%

122%

-40%

17%

138%

150%

-29%
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“There are fewer buyers on the higher 
end now and those fewer buyers are being 
very selective,” she said.

In 2004, “something nice could be 
bought in Fort Greene for slightly over $1 
to about $1.5 million,” Daniels said. By the 
summer of 2005, she had listings for town-
houses in the neighborhood for up to $2 
million, but some of them needed at least 
$100,000 worth of work to bring them to 
the level buyers wanted. “People who could 
afford it wanted something that they didn’t 
have to put anything into,” she said.

In traditional “Brownstone Brook-
lyn,” generally the western part of the bor-
ough – made up of Boerum Hill, Brooklyn 
Heights, Carroll Gardens, Cobble Hill, and 
Park Slope – prices rose 25 percent in the 
second half of the year, not as fast as north-
ern and central Brooklyn. Nevertheless, the 
average price of a townhouse was the high-
est of all areas of Brooklyn at $1.5 million, 
Halstead reported.  

It remains the case that for the cost of a 
luxury two-bedroom apartment in a door-
man building in Manhattan, a buyer can 
buy a townhouse in one of these Brook-
lyn neighborhoods with lots of space, 
said Mohamed B. Mohamed, an agent 
at Nancy McKiernan Realty. He recently 
got five offers for a three-story, two-fam-
ily brownstone. “The seller was asking 
$1.495 million and it went into contract 
for $1.626 million,” Mohamed said.

Southern Brooklyn – Bay Ridge, Ben-
sonhurst, and Dyker Heights – saw the 
slowest increases of the four sections of 
Brooklyn, though prices were still up 22 
percent over the previous year. The average 
price of a townhouse there was $726,965, 
according to Halstead.  TRD


