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A.P.D. Partnership 
Alt, Myrtle
Anderson, Leonard
Andreasen, Thelma
Barslou Est., Erma
Bauer, Ranch
Becker Est., Harold V.
Becker Est., Raymond
Becker, Mcwhorter
Bergerud, Goodwin T.
Binzen, Robert J.
Bonnstetter, Donald
Boyer, Joan
Brack Est., Wilson W.
Bristow, Richard
Brown, Llewellyn
Bunkofske Brothers
Burch, Lee A.
Burt, Richard
Capesius, E.J.
Carr Trust, John L.
Carr, June
Christensen, Wayne
Christiansen, Gertru
Clappsaddle and Gild
Cochran, Leona
Cotton, Andrew J.

Dearchs, Charles
Droessler, Richard E.
Dudding, Phyllis
Dupont, Chris
Eicher, Mildred
Erickson, David L.
Faber, Jason C.
Faber, Jeramie
Farmers Hybrid #1
Frick, Phyllis
Friets, Richard
Gigler, Roger
Goecke, Jeff
Goeke, David
Green, Robert
Hansen, Ronald
Hanson, Raymond
Hardt, Patrick K.
Harms, Donald
Hawthorne, Kenneth
Herrick, Tom
Hewitt, Al
Hush, Homer
Iowa Roots
Irmiter, Julius or Barb
Isebrands Construction
Iverson, Don

Jansen, Elso
Janssen, Leroy
Jensen, Carville
John’s Feed
Johnson Estate, Russ
Johnson, Bruce F..
Jones, K & K
Jurgens, Ronald G.
K. K. Kokomah, Inc.
Kent, Vivian
Kessel, Amos
Klatt, Don & Randall
Kling, Anna M.
Klocke Est., Walter
Kohl, Johanna
Kollasch, Skipp
Kramer, Allan
Kramer, Bernard P.
Kruse, Waldo
Kunz, Lewine H
Lagerstrom & Juckniess
Larsen, Gene L.
Larson, Melvina G.
Lewis, Lawrence & Ho
Liken, Dorothy
Linden Creek Farm
Lloyd, Glen

Lucas, Mike
Marcus Farm
Marinek, Harold
Marshall, William
Mathiesen Family Tru
Mc Clintock, Ethel
Mcarthur, Jerry A.
Mccarthy, Lavonne R.
Mcdonald Est., William
Meyer, William (T)
Miller, Roscoe Estat
Millikin Agency (160)
Morrison Rev. Trust, Ma 
Morrison, Mary Gertr
Morrison, Warren Jam
Murray, John F.
Nauman, Mrs. A.J.
Nelson Brothers
Nelson Estate, Duane
Nelson, Leon
Neumann, Rodger
New Life Ministries
Norland Estate, Olaf
Oesterreicher Est., Lou
Opheim, Stanley
Orvick, John
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The SLC Treasure Hunt

StateLine Cooperative has a long list of patron checks still outstanding on its books. We would 
like to get them to their rightful owners; but either we have the wrong address, or no address 
at all for these members.  If you know the person listed, (or a family member, if the person is 
deceased), please let us know.  There will be a couple of forms that will need to be completed 
for verification of the name on the check. Once these forms come back to us we can reissue the 
money due the member or member’s family!  If you know any of these people, please contact any 
SLC location with an address, so we can send these forms. We will take it from there!  It’ll be like 
our own SLC member treasure hunt!

(continued on page 8)



agronomy
As an employee of your member-owned 
cooperative, it’s my role to keep you in 
touch with relevant information from 
around the region that could impact you 
or others in the industry. If you live in 
Iowa, you probably have some interest 
in the legal action brought forward by 

Des Moines Water Works against the drainage districts in three 
Iowa counties. The article on page 3 was published by the  
Des Moines Register on April 2, 2015.

It is my belief that this case will be a long, drawn out process. 
The first step is to determine if water districts can be sued.  
No matter what the outcome of either the dismissal, or ruling 
that is derived from the trial, as an ag industry we may be im-
pacted in several ways that are likely to be restrictive in nature. 
Chuck Peter discusses this case in his newsletter article as well. 

We at StateLine Cooperative plan to stay involved, and keep 
an eye to the outcome of this legal 
process. It is my hope the outcome 
will be rooted in science, facts and 
rationale for all involved. This is a tall 
order indeed.

Grain
These two charts illustrate very  
well why corn and soybeans are trad-
ing at the levels that they are. The U.S. 
Dollar is incredibly strong versus other 
currencies in the world. The strong 
dollar has limited exports of not 
only coarse grains but also meat and 
processed products. I do not see the 
dollar weakening in the near future. 
The strong dollar, combined with the 
slowdown in ethanol demand, and the 
concerns around avian flu are putting 
a material amount of pressure on the 
corn market. 

Recent lows in wheat are also hang-
ing over the corn market as the wheat 

growing areas contemplate replacing corn with wheat in  
rations. The soybean complex also feels very weak as the 
soybean meal market continues to erode in values. Depressed 
swine futures and reduction in poultry numbers, as well as  
the dollar’s strength are all contributing to overall meal weak-
ness which drives the soybean complex. Dean Kohlmeyer 
further discusses the market in his article.

Feed 
The feed business has had its challenges for the last several 
months. The lack of corn movement from the grower into pro-
cessors ownership has made basis very strong in all of northern 
Iowa and southern Minnesota. I expect the basis to remain firm 
in the nearby and then weaken as the crop gets planted and 
corn carryout continue to grow. Cherilyn discusses the feed 
business on page 6.

Spring is an enjoyable time for growing, please remember to 
follow safe practices as you plant and work your land. We look 
forward to helping you during the season.
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The Road ahead
By Bill Beukema, StateLine Cooperative General Manager
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Three northwest Iowa counties that  
Des Moines Water Works is targeting 
with legal action could get some help 
in the battle. So, too, could the Des 
Moines utility.

The Iowa Drainage District Asso-
ciation is asking about 40 counties and 
20 corporations to join the counties’ 
fight, and the Iowa Farm Bureau says 
it’s assessing how it can best help in the 
battle.

In January, Des Moines utility  
leaders decided to sue drainage districts 
in Sac, Calhoun and Buena Vista  
counties, claiming a system of under-
ground tiles provides a conduit for 
high levels of nitrates to enter the Rac-
coon River, a source of drinking water 
for 500,000 residents in central Iowa.

On the other side, the Sierra Club 
in Iowa said it will seek to intervene 
in the case. And several farm, environ-
mental and consumer groups, both in 
Iowa and the nation, are closely watch-
ing the high-profile case. 

“We believe Des Moines Water 
Works has legitimate concerns about 
the operations of the drainage dis-
tricts named in the lawsuit,” said Katy 
Heggen, a spokeswoman for the Iowa 
Environmental Council. “We share  
Des Moines Water Works’ concern 
about the lack of urgency and  
measurable progress to reduce the 
nitrate pollution.”

The utility says it struggles to meet 
federal drinking water limits on nitrate 
concentrations. This winter it spent 
$540,000 to run nitrate removal equip-
ment. Infants younger than 6 months 
are particularly at risk of becoming  
seriously ill from high nitrate levels.

The Des Moines utility wants the 
drainage districts — and, indirectly 
farmers — to be required to meet 
federal clean-water standards, similar 
to those governing factories, cities and 
other “point-source” polluters.

Now, agricultural runoff is exempt-
ed from Clean Water Act requirements, 
because it comes from multiple sources 
across a large region.

The lawsuit has the  

potential to change farming across 

the state and nation. 

Farm groups and leaders have  
criticized the lawsuit, saying a better  
approach would be to work with  
farmers to build conservation practices 
that can reduce the loss of nitrogen  
and other fertilizers.

Given the possible ramifications, 
John Torbert, the state drainage district 
association’s executive director, said 
the group sent letters to counties with 
organized drainage districts, asking  

them to contribute $5,000 over three 
years to help fight the lawsuit. It  
made a similar request to about 20 
corporate members, asking them to 
donate $2,000 over three years.

Torbert said the drainage associa-
tion board wants to intervene — or 
join the lawsuit. The group believes 
it would need to raise $200,000 to 
$300,000, but acknowledged that the 
cost might be higher, depending on 
how long the lawsuit lasts.

Bill Stowe, the utility’s CEO, said 
Water Works has been contacted by 
groups interested in intervening in  
the case. But the utility isn’t actively 
seeking partners.

“We certainly appreciate any kind 
of support, but we have no interest in 
losing control over the litigation and 
our ability to negotiate a settlement,” 
he said. “We’ll decide what’s best for 
our consumers. We won’t delegate that 
to anybody else.”

The utility set aside $250,000 to 
pursue the litigation. It also set up a  
legal fund where donations can be 
made to support the suit. Stowe said it 
has about $500 in it so far.

Source: The Des Moines Register, 
April 2, 2015

Sides line up in Des Moines Water Works’ nitrate lawsuit — By Donnelle Eller
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StateLine Agronomy enhances their programmed approach to production agriculture 
by adding additional features to their StateLine Advantage program. Growers have been 
receptive to the new program rollout, affording them an opportunity to address their 
acres, seeking increased production and enhanced profitability, while being mindful of 
minimizing the impact on the environment. 

We have a dedicated move to spring and summer grid soil testing, allowing growers 
and sales agronomists a better opportunity to address production issues during the 
summer and fall, developing 2016 plans before combines hit the fields. Speak with 
your local sales agronomists to determine if you can cycle your acres into the spring/
summer offering.

SLC Advantage StateLine Scout program sign-ups exceeded our expectations with new 
acres enrolled for scouts to observe during the 2015 growing season. One grower  
commented, “Every bushel matters this year, and if I need to address any Integrated 
Pest Management issues that could impact it, I want to know about it.” StateLine 
Scout affords a planned scouting and reporting function that can enhance your knowl-
edge with (4) corn and (3) soybean evaluations post planting. The scouts report their 
findings back to the agronomist and the agronomist forwards those on to the grower 
with any recommendations needed.

Two new programs to be offered with enrollment in StateLine Advantage Base program 
are True Harvest and Profit Zone Manager. 

True Harvest by FarmLink offers growers an opportunity to benchmark farms/field at  
a micro-field level comparing actual yield production with potential of comparable 
fields with like soil types, rainfall patterns, etc. The potential benefits are numerous, 
but immediately addresses what is the actual potential of these fields compared to what 
is being harvested. Is it 75% or 95% of like fields? 

Profit Zone Manager by Ag Solver, allows growers to look at the ROI of each field to 
determine if alternate production strategies need to be incorporated or enhanced. Every 
grower knows the strong and weak points of their fields, but to identify and have an 
opportunity to remedy it was historically guesswork. 

These two programs, with assistance from your sales agronomist will allow that  
discussion and process to take place. StateLine Cooperative continues to evaluate new 
technologies as they surface. Our goal remains the same for participating growers.  
Increase production, do it profitably, and minimize any negative impact on the envi-
ronment. Please contact your sales agronomist to find out additional information on 
any of these programs.

SLC advantage offers multiple features for  
improving producer profitability
By Bill Aiken, StateLine Cooperative Precision Ag Leader

The base program includes:
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The grain markets will need to rally nearly $0.65 in corn and over $2 in soybeans for 
most farmers to make a profit in the 2015 crop from the prices I see as I write this 
article on April 14. I am looking at harvest 2015 prices of $3.60 for corn and $8.82 for 
soybeans. The challenges we are facing are a few. World and U.S. grain stocks are large 
so the buyers don’t feel the need to chase the market for their supplies. The strong  
U.S. dollar limits the expansion of export markets for corn, soybeans and ethanol  
products. The strong dollar increases the costs for exports as the export buyer needs 
more of their currency to buy the same amount of goods. The lower price of oil limits 
the profit margins of the ethanol producers, which has caused some ethanol producers 
to cut back on corn usage and ethanol production. 

The USDA came out with their Prospective Plantings on March 31 with 2015 corn 
acres estimated at 89.2 million acres and soybean acres of 84.6 million acres. Compare 
that to 90.60 million corn acres in 2014 and 83.70 million acres in acres 2014. The 
weight the market is carrying is the abundant U.S. and world supplies of corn and 
soybeans. 

The April USDA Supply and Demand summary showed a U.S. corn carryout of 1.827 
billion bushels which calculates to a 13.4% stocks-to-use ratio. Soybeans show 370 
million bushels U.S. carryover or a 9.9% stocks-to-use ratio. Historically, U.S. soybean 
stock-to-use ratios of 10-15% are bearish. Soybeans usually need an 8% or less U.S. 
stocks-to-use ratio to be in a bullish market. U.S. corn stocks-to-use ratios of 15-20% 
are usually bearish and the ratio would need to be under 10% for the market to show a 
bullish market. So the ratio we see now leaves us in a neutral corn market. The problem 
in the soybean market is that world supply is as big as it has ever been. The world  
soybean carryover shows there is over 113 days of supply in excess of the world de-
mand. Estimates are showing 3,290 mmt of carryover or a 31% stocks-to-use ratio 
compared to 2,437 mmt or a 24.3% stocks-to-use ratio for the 13-14 crop year. We 
will need weather to change the production lower for 2015 if we expect the markets to 
rally. We need to reduce production by less planted acres or lower yields.

To help you identify your costs and target prices, StateLine has some spreadsheets 
available on www.statelinecoop.com website. You can download these worksheets by 
clicking on the SLC Crop Net Comparison 2014 or 2015 links usually located within 
the fourth page of the scrolling header links. Or you can contact one of your StateLine 
locations and we would be glad to work with you on pricing and cost estimates. 

Have you noticed the scrolling website link on the StateLine website entitled Grain-
Bridge? GrainBridge is a web-based agriculture risk management tool. StateLine offers 
this service for free to our customers! We believe tools such as this will help you identify 
marketing opportunities as they come your way. Knowing what your marketing goals 
are and looking at your costs will help you make the decisions needed to profitably  
farm in this ever changing world marketplace. Use this tool to create a business plan, 
budget, monitor futures and option positions, and use the “What-if Simulator,” as well 
as monitor how insurance coverage works in a marketing plan.

5

Grain markets present challenges
By Dean Kohlmeyer, StateLine Cooperative Grain Department Manager
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Improved operations, increased demand  
at Halfa Feed Mill 
By Cherilyn Krichau, StateLine Cooperative Feed Department Manager

One of the great nuances about working for a member-owned cooperative is the  
mental investment members make in the success of the entire organization. Many of 
you ask how things are going at StateLine Cooperative’s Halfa Feed Mill. As I have 
shared with many of you, things are going well and we have changed a few things 
operationally to make the location more customer friendly. We removed the intercom 
systems from the grain and ingredient receiving areas as there was not clear communi-
cation for those utilizing the intercom system in those areas. We now have explosion 
proof radios in those areas and the comments I am receiving are positive. The intercom 

system remains out at the probe and 
when you stop in that area, please let 
us know whose grain you are bring-
ing into the mill.

Our production volumes continue 
to exceed last year’s volume, and we 
anticipate this trend continuing.  
As volumes increased over the 
past year, our production schedule 
changed to allow for additional feed 
to be manufactured and delivered. 
Today, we start manufacturing feed 
on Sunday and typically end the 
week on Friday, working two shifts, 
day and night. Over 70 percent of 
the feed manufactured at Halfa leaves 
the facility in a pelleted form. We 
manufacture only non-ruminant feed 
in Halfa with the majority of the 
production being for swine.  

The increase in feed demand has also created higher demand for corn. For the  
period September through March, the Halfa Feed Mill has utilized 1.755 million  
bushels of corn. I anticipate ending the year with over 3 million bushels of corn  
utilized to manufacture feed. Our maximum moisture for corn brought to Halfa  
remains at 15.5%.

Our team looks forward to providing services that meet your needs. If we can assist  
you with your operations please feel free to contact us at 712-866-2671 or email  
clkrichau@statelinecoop.com. Thank you for your continued grain and feed business.
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It may be just my internal clock messing with me, but when 
November starts with snowstorms and the ground freezing  
solid, even getting started with fieldwork in late March can’t 
help me get over thinking, “Wow, this was a long winter!”  
In fact, I’m thinking that we have really earned the early start 
we are getting this spring. Now, if we can just catch a couple 
breaks from Mother Nature, we all can finish the work that got 
interrupted last fall, and plant at a normal time. 

Spring plans and preparation are coming together well at 
StateLine Agronomy this winter and early spring. As I’m sure is 
the case with your own operations, the better a winter we have 
in these areas, the better spring’s results will be. With the early 
end to NH3 application last fall, our team has spent more time 
than usual working on the NH3 applicators. It will take all of 
SLCs NH3 applicator equipment to catch-up on NH3  
application in your fields this spring. 

I’m pleased to report that more of our spring nitrogen  
customers are including the use of nitrogen protection products 
such as N Serve, Instinct, Limus, and Cipher along with their 
nitrogen applications this year. Not only are these products 
beneficial to the environment, but they also provide a means to 
maximize the return to your investment in all the crop nutri-
ents you apply for this year’s corn crop. When we keep more 
of your nitrogen from being wasted by leaving the field, the 
crop is able to utilize more of the applied P, K, Zinc, and Sulfur 
nutrients by turning them into higher yields of grain. That’s a 
win for you both economically, AND environmentally.

Focus on ag drainage
I’m certain all of you are aware of the recent lawsuit filed by 
the Des Moines Water Works against Calhoun, Sac, and Buena 
Vista county drainage districts over the excessive amounts of 
nitrates needing to be removed from the City of Des Moines 
drinking water. Whether we as the ag community in Iowa 
agree with this decision or not, the issue is likely to be decided 
over the next several years in the courts. I’m not sure how they 
decided which counties to target, but I am certain that the issue 
of proper nitrogen usage and management is not confined to 
just those three counties. From either subsurface drainage, or 
from soil erosion, virtually every row crop area of the state con-
tributes to this problem, and we will get to contribute to the 
solution as well, one way or another. This summer at our Big 

Event Field Day we plan to address this issue to help keep you 
informed about what is happening as this case gets underway in 
the courts, and more importantly, what the end results might 
look like for farmers, and SLC. Please make plans to join us at 
our Big Event on July 22, 2015.

SLC works for your profitability
I have been getting a lot of practice polishing my crystal ball 
this winter, as everyone seems to think the prices of fertilizer, 
ag chemicals, and seed will be coming down significantly in 
the coming months. Emotion aside, do you really believe that 
crop input manufacturers consider your interests when they 
set prices for their products? All their advertising aside, the real 
world truth is that every input producer we work with — seed, 
chemical, and fertilizer — are looking to capture as much of 
the value of the crops being produced by the world’s farmers  
as they possibly can. They do not price their products to maxi-
mize sales, they produce and price to maximize profitability for 
their stockholders/owners. 

While I really enjoy being the bearer of good news, I believe we 
will most likely see a mixed bag of price adjustments in the  
near future. Nitrogen products are likely to reset significantly 
late this summer, phosphate and potash will also reset, but  
not nearly to the same degree as nitrogen. Crop protection  
pesticides will likely do what they always do, which is increase 
an average of 3-5% on average, with the more popular ones 
higher than that. And, when was the last time you saw a signifi-
cant price decrease from the major seed producers? While our  
suppliers are working to improve the profitability of their stock-
holders, we as your cooperative’s employees are also working 
to improve the profitability of you, OUR stockholders. It can 
sound a bit corny, perhaps, but it really is that simple.

We again thank you for allowing us to be your supplier of 
choice this and every season. We will continue to work hard 
to earn that opportunity. We understand that your cooperative 
is successful only when you, our owners are successful. Please 
remember that the main reason StateLine Cooperative exists  
is to assist you to improve the profitability of your farming 
operation. If we are not doing that job in a manner to meet or 
exceed your expectations, please let me know. I can be reached 
at my office 515-924-3859, cell phone 515-320-1466, or  
e-mail cpeter@statelinecoop.com. 
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StateLine agronomy Thoughts
By Chuck Peter, StateLine Cooperative Agronomy Department Manager
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(continued from page 1)
Ovens, Walton
Pankuk, Dena
Parks, Willis B.
Patterson Est., Gardner
Patterson, James
Pelzer Brothers
Perry, Richard L.
Peter, Carl
Pettis, Ellra E.
Planting, Robert
Presthus Est., Harold E.
Rachut Jr., Herman
Rayman, Jacqueline
Ries, Lee
Ringsdorf Est., Robt
Rochleau, Ronald

Roelfsema, Ivan
Ross, Caryl
Ruhnke, Ervin
Rusch, Franklin D.
Schiltz, Mrs. Con J.
Schiltz, Jack (John)
Schroeder Est., Arthur
Schroeder, Lance A.
Scott, Roger
Seely, Frank
Seely, Verdell
Shipler, Fay
Shipler, Richard
Siemen, W.R.
Simpson, Michael
Skogen, Donald
Skovgaard, Marlene

Smith Jr., Kirby J.
Smith, Darwin
Sodrel Truck Lines
Steine, Faith
Stenzel, Russell
Strong, Lacey
Struecker, John
Sunken, Simon
Swenson, Judy
Thill, Richard I.
Tigges, Donald E.
Trasamar, Milton
Ulrich, Jon
Vaske, Leander
Voigt Farm Account
W.W. & M.B. Smith Pa
Walker, David R.

Watnem, Allan
Weeks, Virginia R.
Weisbrod, Robert
Welsh Estate, Annie
Wickwire, Paul
Wiener Est., Jerry
Wilberg Farm Account
Wilhelmi, Adam
Winkleman, Duane
Woltz Farms, Edith
Woltz Farms, Inc.
Youngwirth, Victor
Zimmer, Kevin
Zwiebohmer, Ronald S.


