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Gulf Coast International Properties is proud to present the Aqualane Shores Annual Market Report for 2014. 
We hope that you will find this annual report informative and useful. As an Aqualane Shores market leader, 
Gulf Coast International Properties is constantly looking for new ways to meet and exceed our clients’ 
expectations through our dedicated staff of real estate professionals. As a luxury real estate boutique, it is our 
world-class marketing program, uncompromising integrity and Aqualane Shores real estate sales experience 
that set us apart. As a locally owned and operated firm, rest assured that the GCIP agent representing you 
has a vested interest in perpetuating the exclusive and luxurious reputation held by Naples and its residents. 
So please enjoy this report, contact us for further information, and we hope you have a wonderful 2015 and 
continue to Live Exceptionally™.
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AquAlAne ShoreS - By the numBerS - yeSterdAy And todAy

$298 Million Total MLS Closed Sales in Aqualane Shores from 2005-2009

$342 Million Total MLS Closed Sales in Aqualane Shores from 2010-2014

15% Increase in Total Sales from 2005-2009 to 2010-2014

$31 Million Total MLS Closed Sales in Aqualane Shores in 2009

$101 Million Total MLS Closed Sales in Aqualane Shores in 2014 

224% 5 Year Increase in MLS Closed Sales in Aqualane Shores from 2009 to 2014

12 Total MLS Closed Sales in Aqualane Shores in 2009

27 Total MLS Closed Sales In Aqualane Shores in 2014

125% 5 Year Increase in Total MLS Closed Sales in Aqualane Shores from 2009 to 2014

324 Average Days on Market for Sold Aqualane Shores Properties in 2009       

143 Average Days on Market for Sold Aqualane Shores Properties in 2014  

(54%) Decrease in Days on Market for Sold Aqualane Shores Properties from 2009 to 2014

$2.6 Million Average Closed Sale Price for an Aqualane Shores Property in 2009

 

$3.75 Million Average Closed Sale Price for an Aqualane Shores Property in 2014

44% Change in Average Closed Sale Price for Property in Aqualane Shores 

 from 2009 to 2014 
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50%

MLS Average 
Closed Sale Price 

2014
$3.75m

2013
$2.5m

The Beach!
$33, 500, 000

4%

*Sale Price  
Per Sq./Ft.

2014
$861 price per sq. ft.

2013
$828 price per sq. ft.

*All MLS Sales that included 
a home sq. footage 

Record Sales Price 
for a Beachfront 

Property in  
Aqualane Shores 

(our firm represented seller)
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-11%
Days on Market 

For Sale

2014
143

2013
161

Inventory:
End of 2014

25
Homes & Lots  

for Sale

11 months
Approx. Supply of
Properties for Sale

MLS Closed
Sales

112%
2014

$101m
2013
$48m 



2014 for Aqualane Shores residential single-family real estate witnessed multiple records broken and is widely 
regarded by many as the ‘best of all time’. First off was the largest Aqualane Shores sale of all time as 1680 
Gulf Shore Blvd. S. on the beach closed for $33.5m (a GCIP sale). Second, the average closed sale price of 
$3.75m was the highest of all time and 50% higher than 2013 of $2.5m. The total sales by dollars was also 
highest ever recorded, with over $104m in 2014. All of these figures would suggest a market reaching a 
peak or starting to ‘bubble,’ a convenient and over-simplistic narrative that would be referencing the recent  
2008-2011 recession. This would be both a premature and potentially ‘expensive’ argument in the eyes of 
Gulf Coast International Properties. 

A deeper dive would show that the price per sq. ft. sale price in 2014 was $861, a mere 4% higher than 2013 
($828 a foot) and 2.4% above 2012. While our firm recognizes that we reached the highest all time total sales 
dollars and average sale price, current factors such as reduced property inventory and new construction 
availability (many new homes coming to market in 2015) should slow down the sales velocity yet potentially 
push the average sale price even higher. If you couple the new home inventory coming to market with larger 
macro-factors, such as strong equity markets, historically favorable financing and strengthening general 
economy, 2015 could beat 2014 marks and push into 2016. 
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Source: Southwest Florida MLS
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AquAlAne ShoreS - 2014 vS. 2013
Home Re-Sales - Defined as any non-new home, Aqualane Shores re-sales witnessed a huge leap in overall 
sales, overall sales $, and average sale price in 2014 over 2013. With an average sale price of $4.3m, which 
was 66% higher than 2013, many buyers were purchasing premium locations and willing to re-model. 
Therefore a significant portion of the sale was in the land. Obviously, the wealth effect from equity markets 
and low financing made buyers more bullish as well. 

New Construction Sales - 2013 was the beginning of the new construction resurgence in Aqualane Shores. 
Developers who purchased land in the down markets of 2011 and 2012 brought homes to market, selling 
7 homes for a total of almost $34m, which was a third of total $ sales but 4 times higher than 2013 closed 
sales. Again, the combination of ‘wealth effect’ and new build cycle met in the 2014 year to hit new  
all-time highs in total new sales $ for Aqualane Shores. We even saw a finger street record of almost 
$1,200 a foot for a new home. We believe that many of these records will be again broken in 2015 with 
current market momentum. 

Land Sales - Defined as land and tear down sales, Aqualane Shores 2014 was a ‘big-big’ year. All major 
metrics, from total number and $ sales to average sale price, were up significantly over 2013. While the 
average sale price was about $1.9m in 2013, it increased to $2.3m, or about 23%. However, it is promising 
from a long-term value standpoint that the buyers were more end users than developers, meaning the 
market should not become overheated with speculation and risky leverage that can be harmful to the ‘real 
estate’ health of a community. Our firm anticipates land values to again increase in 2015, but at a much 
lower percentage over 2014. 

2014
Gulf Coast International Properties believes that 2015 can and will surpass the impressive numbers of 2014. While 

2014 saw jumps in average sale price for new, re-sale, and land, the combination of macros factors (strong equity 

markets, easy financing, general market improvements) and Aqualane Shore’s incredible lifestyle should deliver 

strong residential sales results. Already in 2015 land on 17th sold for $4.35m, one of the largest in Aqualane’s 

history, and several other properties have already pended. We are encouraging our sellers to list now while 

advising buyers that momentum on prices will carry them higher still than 2014, so waiting is not advised. Finally, 

let’s not forget that incredible homes, proximity to the sugar-sand beaches and the shopping and dining districts 

of 3rd St. S. make Aqualane Shores arguably one of the finest luxury communities in the United States and 

unquestionably a great place to call home. 
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2013 vs. 2014 Performance by Property Type 

Source: Southwest Florida MLS

# Sales

$ Sales 
($MM)

Avg.
Sale
Price

 % Change

17%

44%

23%

 2013 2014

  11 12

 $28.5m $51.5m

  $2.6m $4.3m

 % Change 2013

 
 10% 2

 81% $7.8m

 66% $3.9m

 2014 % Change

 7 250%

 $33.4m 194%

 $4.8m 23%

 2013 2014

 6 7

 $11.375m $16.36m

 $1.9m $2.3m

Homes Re-Sales                New Construction Sales      Land/Tear Down Sales



OLDE NAPLES
1144 THIRD STREET SOUTH

707 12TH AVENUE SOUTH
239.434.2558

BOCA GRANDE
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