
Cathy Perme founder of
C. M. Perme & Associates, LLC

Cathy Perme has been successfully

in business as an independent 

consultant for over 23 years. She 

credits much of her success to what she 

learned early in her professional life at 

IBM about how to sell. As part of her 

career at IBM, she was a marketing 

instructor, teaching new hires how to sell 

themselves, the company, and their 

products. She won an Instructor

Excellence Award in the process.  

Today, Cathy has 

successfully applied 

the skills she learned 

at IBM to selling her 

own consulting 

business. She was

a	
�   finalist	
�   for	
�   a	
�   Small	
�   
Business Person of

the Year award within

8 years of starting her 

business as a result of 

her volume, and she 

has successfully navigated several economic 

downturns. She is an engaging presenter who 

shares a powerful and useful message to those 

who attend her trainings. 
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H U M A N

S YS TEMS

DYNAMICS

Make the sale. Get the business.
Join organization development consultant Cathy Perme 
for a one-day hands-on training for consultants on the 
fundamentals of selling yourself and your work,
from prospecting to closing the deal.

Overcome limiting beliefs about marketing and sales.

Understand the marketing cycle and know where to 

impact it to create opportunities. 

Learn	
�   the	
�   five	
�   basic	
�   elements	
�   of	
�   the	
�   sales	
�   process	
�   
and how to close business successfully. 

Practice a basic sales call and get feedback to 

improve your approach.

This training will enhance your ability to sell yourself 

and your business. You’ll learn pratical tips and  

techniques for marketing and sales that you

can apply the very next day!

WHERE & WHEN
Holiday House

18 East Golden Lake Road

Circle Pines, MN  55014

Friday September 20, 2013

8:30am - 4:30pm (lunch provided)

Cost is $300

REGISTER AT 
http://masteringthesalesprocess.eventbrite.com


