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Every Day 
 Create Content DAILY and post it to Facebook, social media, your blog, etc. 

 

Using Facebook 
 Post something / share something every day 
 Always use a picture or a video in your posts 
 Share content about your business, NOT about politics or religion 

 

Using YouTube 
 Post a video to YouTube at least once a week 
 Share that video on Facebook, Your Blog, Email and anywhere else 
 Mix up the content (tips, hacks, advice, commentary) 
 Leverage your Podcast content on YouTube 
 Include links and ads for YOUR products in all your videos 

 

Free Advertising 
 Write free articles for other sites 
 Offer to be interviewed by others for their audience 
 Send out press releases and cultivate relationships with reporters 
 Consider ALL your social media as free advertising 

 

Newsletter and Email List Building 
 You build your list by giving people a reason to sign up 
 Best subscriber are buyers 
 NEVER buy a list from anyone 
 Leverage Social Media to build your list 

 

Podcasting 
 Keep it simple. Do it once a week to start. 
 Answer questions from your audience. 
 Trade Interviews with others to advance to a new level of exposure 
 EZ Button = Zoom.us 

 

Create Your Book / Ebook 
 Proves you're an expert 
 Gives you something unique in the marketplace 
 Must be at the top of a "funnel" if you want to make money 
 Makes one hell of a business card 

 

Writing Sales Copy 
 Test all your headlines on a regular basis 
 ALWAYS use a Call To action on everything you put out (content, sales copy, videos, etc.) 

 

Social Media Advertising 
 Boost popular posts to increase exposure 
 Test different audiences with popular posts 

 

Old School Advertising  
 If you have an offer that works online, try it offline (newspaper, flyers, direct mail, tagalong, etc.) 
 If you are shipping anything to customers, you need to do ride-along offer with everything that goes out 

 

Affiliate Marketing 
 Add affiliate offers for other people's stuff to your marketing mix and see what happens. 
 Test letting others sell your products and services as affiliates 

 

Deals, Sales, and Special Offers 
 Get customers excited to buy MORE by saving them money 
 Give customers a reason to buy NOW rather than waiting (or forgetting about it later) 


