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This year’s Iowa Auctioneers Association annual
convention was jam-packed with classes,
competition and camaraderie. The Iowa
Auctioneers Association is proud to announce the
winners of the multiple competitions held at their
annual convention on February 5-7, 2016 at the
Courtyard by Marriott in Ankeny.

IA; Dylan Laughery, Bagley, IA; Kyle Miller, Jewel,
IA; Chuck Posegate, Nevada, IA; Clay Stetzel,
Bagley, IA also competed in the Auctioneer
Contest.

Rookie Contest Winner
The Rookie Contest was full of life with 3rd place
tying Deann Wood of Boone, IA and Dave Esdohr of
Preliminary Auctioneer Contest Results
Urbandale, IA, 2nd place went to Olivia Hoenig of
Twenty-nine auctioneers participated in the West Point, IA and the 2016 Rookie Champion is
Preliminary Auctioneer Contest. Twenty of the Brooke Gillespie of Graceville, MN.
competitors advanced to the Bid Calling Finals
which will be held on Tuesday, August 16, 2016 at Ring Contest Winner
the Iowa State Fair. The Iowa State Fair Finalists’ The Ring Contest finishes off the winners list with
names are in bold in the list below.
Barbara “Barbie” Doering of Hubbard, IA coming in
at 3rd place, Ed Shover of Anamosa, IA placed
Mark your calendars now to enjoy the excitement 2nd, and Jeffery Sweeney of Waukon, IA is the
and traditions of the state fair while supporting 2016 Ring Contest Champion.
your fellow auctioneers as they show their skills
and talents at this year.
Advertising Contest Winners
Real Estate Advertising: 1st – Jared Chambers,
Tracey Bantz - Independence, IA
Peoples Company, 2nd – Steve Bruere, Peoples
Raymond Helmuth - Cambridge, IA
Company
Dorothy Bantz - Independence, IA
Photos: 1st – Chad Shepard, Chad Shepard
Terry Hoenig - Denmark, IA
Auctioneer
Trisha Brauer - Roeland Park, KS
Personal Property/Household: 1st – Ryan Reed,
Blake Kuesel - Victor, IA
Fraise Auction & Real Estate, 2nd – Cory Fraise,
Jordan Cannon – Central City, IA
Fraise Auction & Real Estate
Russell Lamp - Letts, IA
Antiques & Collectables: 1st – Cory Fraise, Fraise
Jared Chambers - Corydon, IA
Auction & Real Estate, 2nd – Ryan Reed, Fraise
Adam Marshall - Elm Creek, NE
Auction & Real Estate
Bryan Davenport - Boaz, AL
Commercial/Industrial: 1st – Ryan Reed, Fraise
Leon Martin - Ionia, IA
Auction & Real Estate, 2nd – Merv Hilpipre,
Chantz Davidson - Orient, IA
Hilpipre Auction Company
Chad Shepard - Cedar Falls, IA
Business Promotions: 1st – Aaron Traffas, Purple
Jeff Garber - Lincoln, MO
Wave, 2nd – Jared Chambers, Peoples Company
Justin Steward - Wyoming, IA
Website: 1st – Jared Chambers, Peoples Company,
Scott Gillespie - Graceville, MN
2nd – David Whitaker, Whitaker Marketing Group
Dylan Webb - Osceola, IA
Kam Hartstack - Clarinda, IA
The Iowa Auctioneers Association would like to
Daniel Wilson - Redfield, IA
thank everyone who made this year’s convention a
success!
This includes not only those who
Joel Ambrose, Panora, IA; Austin Ascherl, Clarinda, exhibited and sponsored, but the attendees and
IA; Dan Hershberger, Lime Springs, IA; Michael contest participants that make our convention a
Howk, Bloomfield, IA; Gerald Johnston, Knoxville, must-see event.
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IAA PRESIDENT’S MESSAGE
Greetings and welcome to a new year for the Iowa Auctioneers Association!
As the 2016 president of the association, I am quite excited for the new year
and addressing some of the goals handed to me during our annual convention
in February. During convention we heard from excellent speakers like Lee
Burras, John Nicholls, and Myers Jackson speaking on topics ranging from
Corn Suitability Ratings to Search Engine Optimization and Blogging. What an
exciting and varied world we auctioneers live and work in! We also asked
members to vote on how they would like to see money from the district
accounts be spent. Options suggested to the board were: education, marketing, or general fund.
Charged with these mandates from you our members, our new board met on the Sunday after
convention and broke down into several committees. Myself and other board members will all be
working at our board meeting April to bring you all some new ideas that will help you make your
business the best it can be and your membership in our association a vital asset to your success.
With this in mind, I urge you ALL to contact any of us (see page 2 listing) and give us your input! I
know that real estate continuing education has been a great addition to the convention and will
probably be looked at again during this April meeting and some discussion will most likely be had
on updating the website and offering some member only items such as contracts and forms. With
this said, all arrangements are pending and if you have an idea—contact any of us your board
members – preferably prior to our April meeting.
Finally, I had the pleasure to attend the NAA State Leadership Conference in Kansas City, MO. We
have come back with many new ideas including the importance of using social media to promote
your business and the industry as a whole. Given that I have always been a strong believer that
the auction industry is the purest form of “white hot marketing” as John Nicholls would say. You
can read more about the #AuctionsWork campaign on page 4 of this newsletter. So – until our
summer newsletter – do not forget to be an #IAAPro and a #NAAPro. Remember to tag all of your
social media with the phrase #AuctionsWork! Working together we can make this the best year
ever for our industry and your business.
Martha Boyle
2016 IAA President

What is Your Elevator Speech?
A popular question that has come up in auctioneering contests in one
form or another is "What is your elevator speech?" This is a great question
that allows the judges to hear the contestant's perspective. It's important
for auctioneers competing in contests to have a prepared answer for this
question, as it can often be phrased differently, but the answer content is
still applicable.
However, this question and the topic of elevator speeches stretches much
farther than the competitive auctioneering realm; every auctioneer
should have an elevator speech and be prepared to give it. Not only will
you use it frequently in your business, but you never know when you'll meet someone in
passing that asks what you do for a living and you have a brief moment to leave a lasting
impression on them. "Remember what the purpose of an elevator speech is, which is to
provide someone with your name, your company and a nugget or two of information … they
will remember you later when you follow up with them." Curtis Kitchen, NAA Director of
Publications and Trade Show, wrote in the Dec '15/Jan '16 Auctioneer Magazine.
A typical elevator speech is around 20 to 30 seconds, no longer than a short elevator ride. A
quick Google search may help in creating an elevator speech, but likely you can construct
one that will work for you on your own. Then practice it until you’re comfortable with it and
you’ll be prepared to give it the next opportunity you have. So whether you’re entering in
various auction contests or simply competing for auction business, you’ll be ready with your
brief elevator speech. Hopefully it ignites a conversation and generates great results!
Jodi L. Sweeney-Egeland
Sweeney Auction Service
Chair of the Board
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Paying It Forward—Could Make All The Difference
By: Tim Markham

enjoyed on a daily basis such as taking his grandkids for rides in his
gator, enjoying long walks, and tending to his multiple acres of
I would like to start out by saying what a great perfectly manicured lawn.
convention it was in February. I was happy to see and
catch up with old auctioneer friends along with meet A man who once could sell 3 to 4 items a minute now struggles to
some new ones. The amount of comradery you get communicate what is on his mind. His wife, who has spent countless
from being a member of the Iowa Auctioneers hours by his side, had called me one day and said he had listed me in
Association is priceless. You leave feeling like you his will to sell at auction any remaining items if something should ever
have a family that supports you and will always be happen to him. His wife said, “You must have meant an awful lot to
there to answer questions along with give you valuable ideas.
him to have your name in his will.” What a humbling act of kindness.
Those are some of the qualities I consistently like to share with my This makes me think of the things we take for granted when dealing
customers along with fellow auctioneer community.
with customers or our fellow auctioneer colleagues, and how paying it
forward can make a phenomenal difference in just 1 person’s life.
Something that crosses my mind is you don’t realize how much of a One good deed might not seem like much, but if everyone did
difference you make in people’s lives until it’s basically put right in something good for someone else, then the cycle of generosity and
front of you. I have a fellow auctioneer friend who fell ill over the past kindness can spark us to become better people and auctioneers.
couple years. This auctioneer has given me some large opportunities
over the years selling land and machinery and I have enjoyed working Tim Markham
many auctions alongside him and learning from one of the best. Since Markham Auction Service, LLC \ Bravo Benefit Auctions
his sudden illness he hasn’t been able to do the little things that he IAA Two-Year Director
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IAA Attends NAA State Leadership Conference
Jeff Hoyer Inducted Into
the IAA Hall of Fame

Leaders from the Iowa Auctioneers Association recently attended the
2016
National Auctioneers Association State Leadership Conference, held on March 7-8 in Kansas
City. 2016 IAA President Martha Boyle of McGuire Auction Co., Inc., Holstein, IA, Ryan Reed of
Ottumwa, IA, and Joan O’Brien, IAA Executive Director all attended the Conference to
represent the Association.
Iowa was among 22 states to take part in the NAA's annual leadership
event, reconfirming the Hawkeye state's strong position as a forerunner in the auction
industry. Each year state association leadership and executive directors are invited to take
part in this annual event dedicated to educating them on effective nonprofit management,
strategic planning, association marketing and more.
"The information we took in from the NAA will certainly help guide our own strategic direction
in the coming months," Boyle said. "It was a fantastic opportunity to see what other state
leaders are doing in and around the auction industry."

On February 6, 2016 the Iowa
Auctioneers Association (IAA) inducted
Colonel Jeff Hoyer of Hillsboro, IA into
the Iowa Auctioneers Hall of Fame. Col.
Hoyer grew up around in the
auctioneering business and graduated
from the Reisch World Wide Auction
School in Mason City, IA.
After finishing school he, his father,
and brother started into business
together. He generously gives of his
time and talent to help with benefit
auctions for individuals as well as
organizations like Duck Unlimited,
Whitetails, Pheasants Forever and
others. Each weekend in the fall he
gives of his time to help with the
Harvest Festivals conducted to raise
money for the numerous Catholic
Parishes in Southeast Iowa. For 25
years he has announced the horse pull
at Midwest Old Settlers & Threshers
Reunion in Mt. Pleasant, IA and the
kiddie pedal pull at the Salem Old
Settlers Reunion.
Col. Hoyer is an IAA Past President as
well as a hard worker and family man,
he and his wife Laurie have three
children. His son Craig became a 3rd
generation auctioneer. His son Travis
who helps him farm and is a 4th
generation farmer, and daughter Emily
loves spending time on the farm.
To submit letters to the Hawkeye
Auctioneer, please email:
joano@agribiz.org.
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www.facebook.com/naaauctioneers

Pictured Above: Sara Rose Bytnar, CAI, talks business planning for state associations at
Day 2 of the 2016 State Leadership Conference, Kansas City, MO.

Join the #AuctionsWork Social Campaign
#AuctionsWork is a national social media initiative from the
National Auctioneers Association. Launched in March, the
campaign relies on the power of hashtags and the elbow grease of
NAA members like you, who will follow a daily schedule of posting
events during National Auctioneers Week, April 11-17.
Each post will be tagged with #AuctionsWork and #NAAPro. The
second tag designates you as standing a part of a NAA network of
auction professionals that believes in continuing education and
ethical auction practices.
Sharing video, talking with the general public about why
#AuctionsWork and why they should choose an #NAAPro, and sharing auction success
stories -- these are some of the creative ways you can help launch the campaign that is
slated to run through the remainder of 2016.
The activities all build to National Auctioneers Day, which is officially recognized on the third
Saturday of each April. This year, it falls on April 16, 2016. NAA and its members will
encourage all buyers, sellers, and auction enthusiasts to get out and participate at an
auction.
For a detailed schedule of events during National Auctioneers Week, visit auctioneers.org/
national-auctioneers-week. To learn more about auctions or to find an auction or auctioneer
near you, visit auctioneers.org.
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Importance of Contract Auction Professionals
By: Ryan Reed

away or one recommendation away. I relate this to the lines we
heard from John Nicholls in February, “this is the way we’ve always
done it” or “when you’re done changing, you’re done.” Just
because you’ve never, or haven’t yet felt the need to hire a
professional ring person or another auctioneer or clerk, don’t be
too close-minded or too stubborn not to hire a professional for any
position if you feel you’re in need. It can truly be a make or break
moment in accelerating your business and bringing forward more
successful auctions.

No matter the position, clerk, cashier, ring
person, or auctioneer, we all have a place for
contract professionals at some point in our
auction careers. Many of you have been a
“contract professional” before and just may not
classify yourselves as such. Most often times it
seems we recognize the need for contractors a
little too late! We hear or even speak the lines “I
should’ve hired… to come and do the bid calling” or “we were way I strongly encourage many more to consider using professionals or
understaffed in the office.”
using your expertise to help other auctioneers as a contractor
yourself. I make my living as a full time contract ringman and
Considering that beforehand or having that foresight could auctioneer all over the nation for many different types of events
drastically increase the proceeds of the said auction and and auctions and would certainly be open to discussing these
ultimately increase your bottom line of income for your auction opportunities with each and every one of you that are interested in
company. Yes, most often times contract professionals will get into how to choose what professional is right for your auction needs,
your pocket book so to speak, but the true professionals in their and/or give guidance in how to secure contract work. Please do
positions or the more knowledgeable about a certain “genre” of not hesitate to ask.
auctions whether it be real estate, equipment, antiques, benefits,
etc. will bring in or generate much more revenue than what the I wish the best of luck to all of you in your personal and
check is you may write. Often times these professionals will bring a professional lives in 2016. Good luck to all contestants advancing
following, share or speak with others about your auction and to the finals in August. Have a great 2016!!!
generate more traffic and possibly expand your bidder base.
Ryan Reed
The answer to finding the right professional for your auction is Fraise Auction & Real Estate
often right before you. The right person may be one phone call IAA Two-Year Director
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July 19-23, 2016: 67th International Auctioneers
Conference & Show / DeVos Place-Amway Grand
Plaza Hotel, Grand Rapids, MI



August 16, 2016 : Iowa State Auctioneer Contest
Finals / Iowa State Fair Grounds, Des Moines, IA



August 28-30, 2016: NAA Benefit Auctions Summit
2016 / San Diego, CA

Please call the IAA office at 515-262-8323 or 800-383-1682
if you have any questions about the upcoming events.

Mark your Calendars for Upcoming Auctioneering Events!
The Hawkeye Auctioneer is the official publication of the Iowa Auctioneers Association. It is published four times a year - March, June,
September and December. Readers are invited to submit articles. The IAA and The Hawkeye Auctioneer reserve the right to edit any
article, and disclaims responsibility for statements made or opinions expressed in articles appearing herein unless otherwise stated. To
advertise in The Hawkeye Auctioneer contact Secretary/Treasurer Joan O’Brien at 515-262-8323 or joano@agribiz.org. Rates are $40 for
1/8 page, $60 for 1/4 page, $85 for 1/2 page, and $130 for full page. Please send all pictures by e-mail to joano@agribiz.org.

