Timothy Hill
PO Box 8182

Emeryville, CA 94662 timh92000@yahoo.com Phone: 510-379-8353

OBJECTIVE:


Accomplished National Sales Manager, Marketing Manager and Trainer with more than 20 years of achievements working with cross-functional teams in the consumer electronics, custom installation, retail consumer marketing, music marketing, and automotive industry. Currently seeking a Senior Manager position with an innovative company to apply my creative skills, presentation expertise and negotiation strategy to enhance market share leading to significant ROI results.

MAJOR ACCOMPLISHMENTS:
Spearheaded our team presentation to win a deal as preferred vendor status for an embedded Wi-Fi module with a major American automobile manufacturer.

Marketing Manager of a team that won the 2008 Staples Accessory Vendor of the year for Logitech, Inc.

Developed two successful national marketing campaigns promoting Logitech peripherals, including a national sweepstakes and Back-to-School promotion with hundreds of winning prizes resulting in a 60% growth for the quarter.

Developed the training curriculum for all Logitech computer peripherals and led a national team of trainers to train and promote Logitech products at Best Buy, Circuit City, Fry's Electronics, Good Guys, Magnolia Audio Video, The Sharper Image, Tiger Direct, Ultimate Electronics, Value Added Resellers and National and Regional Distributors.

National Sales Manager for Logitech Harmony Remote Controls implementing our full

product line at all National, Regional and Distributors, growing our market share from 12% to over 50%, and continued to maintain over 55% national market share penetration for over

two years.

Successfully negotiated all contracts with dealers, distributors and national accounts through the M&A of Intrigue Technologies and Logitech, on behalf of Harmony Remote Controls in

the consumer electronics and custom install sector.

Best Sales Performance to Forecast, Consumer Electronics, First Quarter 2005

Outstanding Contribution Training at Logitech, The Boomer Esiason Foundation 2005

Highest Sales Growth Award, Consumer Electronics at Logitech, 4th Quarter 2004

Managed national retail merchandising teams including Action Link, Campaigners, Channel Force, Channel Partners and Premium Retail Services for national and regional retail consumer electronics accounts.

Recruited National & International Manufacturer Representatives & Distributors for all product categories at Monster Cable 2001 to 2004.

PROFESSIONAL EXPERIENCE:
    February 2009
to
February 2010

Autonet Mobile, Inc.
San Francisco, CA
Senior Channel Marketing Manager
June 2007
to
January 2009
August 2005
to
June 2007
July 2004
to
August 2005
November 1999
to
July 2004
EDUCATION:

Senior Manager of the automotive, auto aftermarket, online, retail and strategic partnerships with B2B specialty including the first responder market. Managed a five-person team comprised of public relations, online, retail, automotive and direct selling team of channel marketing professionals. Reported to the CEO and worked directly with the Director of Sales for Automotive and Automotive Aftermarket to promote a sophisticated EMC certified Wi-Fi module for vehicles.

Logitech, Inc.
Fremont, CA
Channel Marketing Manager
Channel marketing manager for the Office Superstore channel, including major retailers Office Depot, OfficeMax and Staples. Coordinated and created advertising placement for maximum ROI results through research, competitive analysis and early to market new product launches. Project leader on all new merchandising fixtures, planning the development, managing the budget and working with the visual merchandising department

to obtain approval on final renderings. Partnered with merchandising and retail services vendors to coordinate and plan new product, end cap placements and annual planogram management.

Logitech, Inc.
Fremont, CA
Field Training Manager
National training manager for all major retail, distribution and VAR accounts for all Logitech

PC peripherals. Managed internal and outsourced training teams, created the training curriculum and measured sales results monthly to maximize ROI results. Created all training presentations, managed train-the-trainer programs, managed internal and external online training services, including certification and rewards programs.

Logitech, Inc.
Fremont, CA
National Sales Manager
National Sales Manager or Harmony remote control for all national dealers, distributors and

VAR accounts. Successfully implemented the entire product line of Harmony remote controls at Best Buy, Circuit City, CompUSA, Crutchfield, Fry's Electronics, Good Guys,

Magnolia Audio Video, The Sharper Image, DBL Distributing, Petra, and all regional Digital

Delivery Group distributors throughout the United States.

Monster Cable Products, Inc.
San Francisco, CA
Sales Development Specialist
Recruited and managed domestic manufacturer representatives and international distributors for all product market areas for the consumer electronics, custom installation,

car audio and professional music market areas. Managed and communicated new product implementation and merchandising requirements and conducted field territory visits with representatives. Managed quarterly meetings with representatives and distributors at our facility and at industry related trade shows including CES, CEDIA, NAMM, SEMA and Music

Messe. Integral member of the team that produced five Monster Cable Dealer Awards shows

at CES. Managed vendor relationships for merchandising services at all major retailers in the consumer and regional retailer sectors.

2013
Golden Gate University
San Francisco, CA
International Business, BBA International Business GPA: 3.4

Currently enrolled

2010
Berklee College of Music
Boston, MA
Master Certificate Music Business Music Business GPA: 3.7

Currently enrolled in the program with an anticipated graduation date of December 2010.

1985
Golden Gate University
San Francisco, CA
Management Certificate Management GPA: 3.4

PROFESSIONAL AFFILIATIONS:
Member of the American Management Association

Member of the World Affairs Council, San Francisco, CA Chapter

Member of the National Academy of Recording Arts & Sciences, San Francisco, Los

Angeles & New York Chapters.

Member of National Association of Recording Merchandisers

KEYWORD SUMMARY:
Training, Marketing, Sales, Management, Team Leader, Consumer Electronics, Music, Computer Peripheral, Computer Accessories, Distribution, Online, Brand Marketing, Marketing, Consumer Marketing, Consumer Electronics Marketing, Music Marketing, Project Manager, Public Relations, Promotional Manager, Cross-functional Team Leader, Business Development, Program Development

