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December Member News  

The Association has seen some significant change over the past year!  New board 

members, new association staff, a refined strategic direction, and new member 

communication materials, such as: 

 a re-designed website, www.alsaweb.ca  

 a new e-news format, E-blast advertising 

 a new membership package, and 

 a traditional (hardcopy and mailed) quarterly member newsletter, 

 Facebook account, and 

 a new member handbook coming out December 15, 2011!  

So stay tuned, there are a lot of exciting things planned for ALSA over the coming year. As 

we close 2011 and get ready for 2012 we wish all our Members a prosperous New Year! 

Your 2012 Membership dues are now due.  We remind you that your membership is the 

investment you make in the association and the industry. The best way to maximize on that 

return is to participate when we send you information requests or need your feed back. 

Ensure that your voice is heard and that we are able to represent all Alberta liquor stores 

and your needs! The commitment we make to you as our valued member is to ensure good 

value for your investment, and that we represent your needs and communicate them to 

government, and industry stakeholders.  

 

 

 

On behalf of your ALSA 
Board of Directors and 
Staff we would like to 

take this opportunity to 
Wish you all a 

Prosperous 2012! 

 

 
 

 

 
Upcoming Events 
IVSA Product Salon! 

February 7
th
 – Calgary-Hotel Arts  

February 8
th
 – Edmonton-Sutton 

Place Hotel 

ALSA Sponsors 
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New Staff 

This past year, new staff joined ALSA: General Manager Ellie Sasseville, Member Services 

Robynn Rosenau, Administrative Assistant Sue Saumur, and as of December 5, 2011 

Ivonne Martinez, joined our team as President. We also said goodbye to Sandy Grover who 

retired.  Amongst the most pressing priorities for your administration team in 2012 are: 

 looking at ALSA’s current group-buy programs to ensure members are receiving 

the best possible value. 

 meeting as many members as possible over the next year 

 finding out the priorities of members.  What is working well, what needs to be 

changed, what we are currently doing that we should not be, and what we are not 

doing that we should be. 

 Creating a government relations strategy. 

You can reach the main office line at 780-415-5176, or by email and we welcome and need 

your feedback and comments. admin@alsaweb.ca. 

A special thank you to all those members who came out to the ALSA open house on 

November 29, 2011! These events are an excellent networking opportunity for liquor store 

owner/ operators and a good way to be up on all the ALSA happenings!  

 

Political Updates  

ALSA has been very successful in the past in getting our message across politically, and 

that is the result of maintaining positive and frequent communications with decision makers 

at all levels of government.  On November 30, 2011, the Hon. Ron Liepert, Finance Minister 

attended our Annual ALSA luncheon, where he indicated there is stability in the industry and 

doesn’t see any significant changes in the near future to the “Alberta Model”. 

 

Changes to Alberta’s Drinking and Driving Laws in Alberta 

Bill 26, the Alberta Traffic Safety Amendment Act 2011 

Dec. 2011 The Government of Alberta passed new legislation aimed at improving safety on 
the province’s roads. 
 
ALSA met with the Alberta Government and the Hon. Ray Danyluk, Minister of 
Transportation, to voice the Liquor Store Industry’s major concerns with Bill 26.   
 

 
  

 
  

 
  

 
  

 
  

 
  



ALSA and its membership support the goal of getting dangerous impaired drivers off 
Alberta’s roads, however believe that by imposing .05-.08 BAC administrative penalties will 
target responsible Albertans who occasionally enjoy a social drink with family and friends or 
a glass of wine or beer with their meal when eating out. ALSA will continue to advocate 
 with the Alberta Government, to amend this Legislation and ensure implementation does 
not target responsible Albertans. 
 
 Here are the changes at a glance: 
 
Criminal Code offences:  Drivers with blood alcohol over .08:   
Immediate licence suspension which is sustained until criminal charge is resolved. 
Mandatory ignition interlock after criminal conviction (over .08)  
 
1st offence – sustained licence suspension and 3-day vehicle seizure, 1 year mandatory 
ignition interlock  
2nd offence – sustained licence suspension, 7- day vehicle seizure, 3 year mandatory 
ignition interlock 
3rd offence – sustained licence suspension, 7-day  vehicle seizure, 5 year mandatory 

ignition interlock 
  
What is an ignition interlock device?  It is an instrument installed in a motor vehicle that 
measures the amount of alcohol in a person’s breath.  If the person provides a fail, it will not 
allow the person to start the vehicle.   
 
 
Enhanced sanctions: Drivers with BAC from .05 up to .08: 
These drivers are not and will not be subject to Criminal Code prosecutions. 
 
1st offence - 3-day licence suspension,  3-day vehicle seizure. 
2nd offence - 15-day licence suspension, 7-day vehicle seizure, remedial course. 
3rd offence - 30-day licence suspension, 7-day vehicle seizure, mandatory board hearing, 
remedial course. 
 
For new drivers: 
Graduated Drivers Licensing (GDL): driver found with blood alcohol of any kind – 30-day 
licence suspension and 7-day vehicle seizure. 
 
 For more information, visit http://www.transportation.alberta.ca        
 
 

ALSA encourages all Albertans to Drink Responsibly 

New ALSA Quarterly Industry Newsletter 

 

In addition to this electronic E-News email, ALSA will produce an industry newsletter that will 

be mailed to its members quarterly.   The newsletter will provide more in-depth information 

about the state of the industry, the advocacy work of the Association, key industry trends, 

partner and group-buy information, product and educational articles by ALSA's Wine 

and Spirit Educator, Heather Kingston and Board Member and resident beer expert, Jim 

Pettinger.   

2012 Industry Conference 

Planning is well underway for ALSA’s 2012 Industry Conference as we prepare the Agenda 

with our partners IVSA and Connect we will be focusing on key industry topics, maintaining 

the “Alberta Model”, advocacy, government relations and education. The conference has 

 
  

 
   

 

 

 

ALSA Group-Buy 
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been tentatively scheduled for early to mid-May.  You will be receiving a formal notice of the 

conference early in the new year!  Stay tuned for details on the exact date, time and 

location.    

Board Committee Volunteers 

Over the past year ALSA’s Board has been meeting to discuss the governance of the 

Association.  This has resulted in the development and implementation of a new Board 

model.  A key component of this new model is the establishment of four (4) standing 

committees that report to the Board in the following areas: 

 Membership and Group-Buy, 

 Governance, 

 Stakeholder Strategy, and 

 Finance and Audit. 

All ALSA members can volunteer to sit on the committees.  Each committee will meet 

approximately four (4) times per year or as required.  Members that reside outside of 

Edmonton will be reimbursed for their travel and out-of-pocket expenses.  A brief 

description of the committee responsibilities can be viewed on our website after 

member login. If interested please email us at info@alsaweb.ca or call 780-415-5176 or 

(Toll free 1-888-233-3370). 

Beer Blog! Submitted by: Jim Pettinger –Sherbrooke Liquor  
 
The Holidays are a time for giving. One of the best possible gifts is Beer!  
 
As you’re deciding which Gift Packs you’ll stock this Christmas, you’re probably only looking 
at Spirits, Liqueurs and wine, so give a thought to beer as well. There are a considerable 
number of Gift Packs available for beer  now, and while many of them may not be suitable 
for every store, there are a number that are worth carrying, not just at Christmas, but year 
round. Sample packs too, both as a gift item, or simply a way for your customer to sample a 
wider variety. Here’s a few to consider. 
 
Erdinger Weissbier is a great, inexpensive option. 2 bottles and a glass wholesale for 
$12.23 each. (#720039) 
 
Duvel offers a 750ml in a decorative tin. As arguably the best mainstream beer in the world, 
this is something you can recommend and be confident they or their recipient will enjoy. 
Each is $12.87 (#738074) 
 
Liefman’s is a terrific fruit beer, and has a 6 bottle, 2 glass Gift Pack for $22.24 each. 
(#746821) This is a fabulous beer, and well worth trying. Strawberry, Cherry and Raspberry 
make a potent combination! 
 
For a step up, consider the Rochefort 8. 4 bottles and a glass wholesale for $26.35 each. 
(#738593) This is a Belgian Trappist Ale, and is not for someone who isn’t interested in 
trying new and unusual beers. That’s important to remember. 
 
Finally, here’s one that’s a little more obscure, but as the strongest lager in the world, 
Samichlaus is an unusual beer, and worthy of your attention. A 750ml and 2 glasses, this 
beer is available through allocation only, and if you’re interested, you’ll need to contact 
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vern@delanceydirect.com 
 
With sample packs, you’ll never go wrong with these Great Canadian Mix Packs: 
 
12 Bottles: 
 
Dead Frog. (#530089) $20.92 each 
Granville Winter Mingler (154401) $21.15 each 
Half Pints (742547) $20.59 each 
Paddock Wood (#734644) $22.76 each 
Tree (#134247) $19.82 each 
Yukon (#718940) $20.85 each 
Wild Rose (#739027) $21.02 each 
 
6 Bottles: 
 
Mill Street. (#744246) $10.84 each 
Quidi Vidi (#736584) $11.34 each 
 
6 Cans: 
 
Cannery (#740200) $11.04 each 
 
Pick and choose as best works for your store. When in doubt, never order more than one 
case and see what happens. As a wise man once said: You can’t sell what you don’t have! 

Tell Us What You Think 

Please let us know whether you like the format of our new electronic E-News.  As well, 

please let us know if you would like to see different content. It is important that we hear from 

you.  

Contact us at info@alsaweb.ca or call 780-415-5176 (Toll free 1-888-233-3370), or fax 780-

485-5182. 

Set up a store visit!                 

We would like to encourage all members to let the office know if your store is hosting a 

special event.  We would be happy to attend and support it through promoting it on our 

website or provide you with promotional items.   Please email us at info@alsaweb.ca with 

your information. 

 

   

 

 

  
 Welcome to the new 

LiquorConnect.com  

LiquorConnect.com has evolved. Join 

us by exploring the new site. Additions 
include predictive type ahead, search 

result refinement using product 
characteristics, product photos, 

mapping, PLUS MORE!!! Enjoy the 
updated experience and increased 

content. Thank you for visiting. Tell a 
friend and enjoy your stay on our site. 

http://www.connect-logistics.com  

There are a number of sales and ranking 

reports available to licensed buyers to 

assist them with ideas on product selection 

for their stores. If you are interested in 

reports please contact Supply Chain 

Management at 780-458-4524. 

For more general information on 

LiquorConnect.com, customer service at 

connects@exel.com or call 1-800-265-

6784 
 

 

Classifieds 

ALSA has several tables 6’ X 3” 

If you are interested in these tables contact 

Ellie or Robynn in the office at 780-485-

5126  

 

3 metal filing cabinets to give away! Two 

drawer style, contact the office, must be 
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picked up.  780-485-5126 



 


