
Power of Information

Brainstorm:
Pull out your “Problem Map” and get connected to the problems your prospects and 
clients have.  List out some of the solutions you have for those problems:

Take Action
Turn these solutions into powerful systems, techniques or processes. Remember to give 
them powerful names.

 (Example: “3 Step System To Have a Breakthrough in Your Marriage”)

 (Example: “Make More Money Online Technique”)

 (Example: “My Morning 12” How to Move in the Morning to Stay Fit)

Systems or processes:

Techniques:

Worksheets:

Custom Content:

Now, take your favorites and decide the medium for your content:
MP3 Audio, Video, PDF, Mini eBook, White Paper, Article, Worksheets, Blog Posts
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